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“OUT OF THE ORDINARY” A Pocket Full of Pills 


Pills carried about in the pocket are of no 
therapeutic benefit. An agency contract, re= 
; 7 gardless of its commission scale, may be just 
Writing Surety Bonds for Your as worthless. Its use determines its value. 
Clients, Poor or Rich, is Our Busi- Every Lincoln National Life contract is made 
ness. In Considering Moral Haz- for usage. We show the agent who holds one 

hoe With the Merits of how and where to get the business that will 
ard, Together With the I ss make his contract worth while. 

— i Acceptin : 
Any Case and ™ g Personal help in the field—a thorough educa= 
Other Than Quickly-Convertibie tional course—circularizing assistance—a large 
Collateral—This Company Offers range of policies and risk acceptance are factors 

N and Exceedingly Liberal which assure the value of a Lincoln National 
a Cw 5 
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THE SPECTATOR 
The PERFECT PROTECTION MAN; 
No Wonder He Smiles! . 


On September 16th 








One Perfect Protection Man already paid for over 
$1,500,000. Another paid for over $750,000. Two others 
paid for over $500,000. Ten others paid for over $250,000. 
Seventeen others paid for over $200,000. 


And in the Whole Organization 


One in every four full time representatives already paid 
for over $100,000. These are Perfect Protection Men 


And this is Perfect Protection’ 4 





50.00 weekly, for an unlimited period during disability by 
accident. 
50.00 weekly, for 52 weeks during sickness. 

3,200.00 every year for life, payable monthly if totally and 
permanently disabled by accident. No further pre- 
miums to pay and no deductions from the face of the 
life policy as the result of payments so received. 














3,200.00 for one year, if totally and permanently disabled by 
disease and $600.00 each year in monthly payments, 
thereafter for life. No further premiums to pay and 
no deductions from the face of the life policy as the 
result of payments so received. 


The Seven Points 


of RELIANCE 
Service 


A direct contract with the Company with the general or 


When You 
Met a 
Successful Man 


5,000.00 payable upon natural death. 
15,000.00 payable upon death by accident. 











E was as much a stranger to you as “the 
man the world forgot.” You knew 
nothing of his business, his finances or the 
clubs he frequented. Yet, you ‘remembered 
him. It was just his enthusiasm, after all, 
that fixed him for all time in your memory. 
Perfect Protection Men possess that 
rare quality which goes hand in hand with 
prosperity. 
Perfect Protection Men are life under- 
writers—plus. 


state agent’s commissions eliminated. 


Unrestricted territory. 

Perfect Protection—the service which succeeds when life 
insurance alone often fails. 

The Reliance Branch Office system of miniature Home 
Offices which provide quick and adequate facilities for 
business transaction. 

An equipped office in the Branch Office cities with no 
cost of overhead. 

The personal counsel and cooperation of Reliance Super- 
visors—salaried Home Office representatives—in agency 
building. 

Reliance Life, which gives its representatives the prestige 
of a strong, progressive institution. 


By its administrative policy, this institution will never outgrow its ability to 
render personalized service to its agency representatives. Should you be interested 
in the unusual plan of Reliance Life operation, a letter to the Home Office will 


bring complete information. 
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Policyholders Receive Little Benefit from Special 
Insurance Taxes, Says United States Chamber 


of Commerce 


ASHINGTON, D. C., Jan. 11.—Only $3.82 
of every $100 of the $68,000,000 collected 
by the States in special insurance licenses, 
taxes and fees in 1924 was spent in service 
for policyholders, it is shown by figures com- 
piled by the Insurance Department of the 

United States Chamber of Commerce. 

The situation, it is declared in a report just issued by the 
department, yearly becomes more serious; each year the tax 
burden increases and each year sees less of the money col- 
lected used for the State insurance departments. 

Reports secured from the District of Columbia and all the 
States except Louisiana show that in 1924 the collections from 
insurance companies, not including those taxes paid by the 
companies in common with other forms of business, totaled 
$67,731,570, against $59,741,828 in 1923, while the expenses 
of the insurance departments amounted to $2,589,180, as com- 
pared with $2,314,565 in the preceding year. 
the report points out, “carried 
The premiums paid 


’ 


“American policyholders,’ 
more insurance in 1924 than ever before. 
by them were 6.5 per cent larger than for the preceding year. 
But the special taxes, licenses and fees collected by the States 
during the same period were 13 per cent greater than in 1923. 
These imposts were paid by policyholders. 

“The extreme pressure for revenue to meet war demands 
has considerably decreased. As a consequence, the Federal 
Government has revised and is continuing to revise its ta 
laws, not exclusively for the purpose of reducing collections 
but also in an endeavor to place the taxation system upon a 
sounder The special impost levied upon 


economic )asis. 


policyholders by the Federal Government was a premium tax. 
This was eliminated in the 1921 revenue act. The States have 
not followed this example.” 

The special State collection of 1924, which as reported to 
the department does not include the cost of collection, nor the 
special county and municipal insurance taxes, would pay an 
annual premium for more than 4,000,000 ordinary life in- 
surance policies issued at age 25 for $1,000 each, or would 
have bought fire insurance coverage for one year on $7,500,- 
000,000 worth of property at tha average rate of 89 cents per 
$100, it is declared. While these collections have increased 
177.5 per cent since 1915, it is further pointed out, the ex- 
penses of the insurance departments have increased but 72.2 
per cent, and the percentage of collections spent for service 
has declined from 6.48 to 3.82. 


J, 
“A tax equal to one-tenth of one per cent of the premiums 
collected last year by all types of companies would have paid 


the expenses of operating all our State insurance departments 
and still have left a surplus of nearly $1,00,000,” it is asserted 
“Premium taxes alone, exclusive of the other types of special 
imposts, were not infrequently 20 or 25 times as large. As a 
result, it is not surprising to find throughout the entire nation 
over 25 times as much as was collected from policyholders as 
the States actually spent in providing service for them. To 
express it in another way, out of every dollar paid by the 
policyholder in special taxes, 3.82 cents was expended in his 
behalf. The balance went for other State purposes with 
which the policyholder was no more directly concerned than 


any other citizen.” 
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Actuaries’ Opinions on the American Men Mortality 
Table as a Legal Valuation Standard 
for Life Policies 


(Continued from previous issues) 


UBLICATION of the opinions of various actuaries upon 
the question of whether or no the American Men Table 
of Mortality should be used as a permissive standard 

for the legal valuation of life insurance policies, has not de- 
tracted one whit from the interest in the matter. While THE 
SpEcTATOR has from time to time been publishing letters from 
actuaries from all over the country and connected with com- 
panies of all sizes and kinds, (See issues of December 3, 10, 
17, and 31, 1925, and January 7, 1926), Thomas W. Blackburn, 
secretary of the American Life Convention, and Henry Moir, 
president of the United States Life Insurance Company, and 
a former president of the Actuarial Society of America, have 
been conducting an animated correspondence on the subject. 
The windup of this interesting debate is presented subsequently 
in this article. 

Much interest has been manifested in the opinions of Arthur 
Hunter, chief. actuary of the New York Life Insurance Com- 
pany, and James D. Craig, actuary of the Metropolitan Life 
Insurance Company. Appended hereto are letters from both 
these gentlemen, as well of one from Robert Henderson, sec- 
ond vice-president of the Equitable Life Assurance Society, in- 
dicating that these three eminent actuaries intend to maintain 
a discreet silence upon the subject: 


[To tHe Epitor or THE SPECTATOR] 
Your letter of the 26th instant was duly received. 
In the present stage of the discussion of the American Men’s Mortality 
Table, I pray you to excuse me from presenting my views. 
Yours very truly, 

ArtHuR Hunter, Chief Actuary, 

New York Life Insurance Company. 
November 27, 1925. 


{To tHe Epitor oF THE SPECTATOR] 
I have your favor of the 25th inst., asking our opinion of the ques- 
American Men Mortality Table 
Inasmuch as I 


tion being agitated today, “Should the 
Be Made Permissive as a Legal Valuation Standard?’ 
happen to be one of the Committee appointed by the Insurance Com- 
missioners, I do not think it would be wise for me, at this time, to 
express any official opinion. 


’ 


Yours truly, 
James D. Crate, Actuary, 
Metropolitan Life Insurance Company. 


November 27, 1925. 


[To tHE Epitor or THE SPECTATOR] 

I have your letter of the 2cth instant regarding a discussion of the 
question regarding valuation basis which is now befcre the committee 
of the National Convention of Insurance Commissioners and thank you 
for the opportunity of taking part in your proposed discussion. 

I have, however, no strong views on the question and have been con- 
tent to leave the matter in the hands of those charged with the responsi- 
bility and do not, therefore, desire to take advantage of your offer. 

Yours very truly, 
Rogpert HENDERSON, Second Vice-President and Actuary, 
The Equitable Life Assurance Society of the United States. 
November 23, 1925. 





The following letter was recently sent by Mr. Blackburn 
to Mr. Moir: 


Mr. Henry Moir, of New York, whose reputation and ability are very 
generally and generously admitted, supplies the insurance press with a 
Scotchy communication attacking my protest against a change of mor- 
tality tables by permissive legislation. Figuratively speaking he lays me 
across his Caledonian knee and inflicts the form of exasperation known 
in old fashioned families as “mother’s relief from high tension.” 

I confess that mentally and tempermentally I have survived the out- 
burst, though there is a sensation of weariness in some of my muscles, 

While I deplore the agitation of this question and dislike to contribute 
anything further to the controversy, I believe I am justifieé in remind- 
ing my temporary adversary that I have excellent authority: for several 
of the objections I submitted to the special committee of the Commis- 
sioners. It happens that Mr. Moir himself supplied me with a part of 
the ammunition he now calls “hullaballoo” and “smoke screen.” 

I would like to correct some of the statements made in Mr. Moir's 
article. There is no “misinformation” conveyed in my protest. I did 
not call the American Experience Table “archaic” but did say Mr. 
Corcoran, used the term and suggested that if he proposed to eliminate 
that Table I thought I might offer some remarks in its favor. The ques- 
tion of a permissive table is the only issue I considered. 

The table is not out of date but is in use wherever regular legal re- 
serve contracts are written and no one has yet had the temerity to sug- 
gest that all the business now in force using that table should be re- 
valued on the American Men Table. 

It appears to me yet that a “permissive table’ would create a double 
standard in two senses of the term. The company using it for new 
business would be valuing new business on one basis and old _ business 
on another. The state which permits new business of one company to 
be valued on the Permissive Table and all business of another on the 
American Experience Table, would certainly be recognizing a double 
standard. 

Mr. Moir admits that the Permissive Table is sought for competitive 
purposes and it goes without argument that companies not conforming 
to such table would be at a disadvantage if the permissive table would 
result in reduction of premiums. 

Now let me draw the deadly parallel. On the left below I quote 
from Mr. Moir ia ro19, when he was president of the Actuarial Society 
of America, and on the right from my protest: 

Morr BLACKBURN 

It is wise to be safe and the 
world knows that companies trans- 
acting business on the American 


“he adoption of the new table 
would probably have no effect at 
all as to cost of insurance to the 


public. If it did have any effect Experience Table are on an abso- 
it would make the cost a little lutely safe basis of valuation. 
greater. There would be little if * *:' * The best that can be 


said in its favor is that premiums 
may be slightly reduced for the 
younger ages already low enough. 

To secure legislation sanction- 
ing a change will mean a long 
and tedious course of procedure 
whether the legislatures shall be 
asked to make the valuation per- 
missive or exclusive. 


any change in premium rates. 

The statutory requirements in 
many states are such that any 
change in the reserve basis would 
affect the whole situation so 
greatly that we would need a re- 
vision of the insurance laws. /t 
would not be sufficient merely to 
introduce this table as a basis for 
reserves, unless the insurance code There is no insistent demand for 
in the state under consideration a change of mortality tables. The 
(Continued on page 24) 
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deduct it from his present profits. 
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GOVERNOR SMITH’S RECOMMENDA- 
TION TO INCREASE WEEKLY 
COMPENSATION FOR 
WORKMEN 
Fate several recommendations 

regarding workmen’s compensation 
insurance, made by Governor Alfred E. 
Smith, of New York, in his annual mes- 
sage to the Legislature of that State, ap- 
pears the suggestion that the maximum 
weekly compensation payable under the 
workmen’s compensation law be increased 
from $20 to $25. Other amendments 
proposed by Governor Smith are de- 
scribed in the casualty news pages of this 
issue of THE SPECTATOR, but that relat- 
ing to additional compensation is the 
only one under discussion here. 

At first glance, the far-reaching effect 
of such a change and the many angles 
from which the question should be con- 
sidered may not be apparent. Of course, 
it is immediately obvious that increased 
compensation means increased cost. 
That cost will be reflected in augmented 
rates which, in turn, will be passed on 
to the employer. It is not at all likely 
that the employer will be content to ac- 
cept this additional insurance cost and 
On 
the contrary, he will pass that cost along 
by adding it to the price charged for his 
product and, naturally, the consumer wilf 
have to pay. Some of the consumers, at 
least, will be those who may become eli- 
gible for weekly compensation under the 
workmen’s compensation law of the Em- 
pire State. In that sense the problem is 


seen as somewhat of a vicious circle. 

L. L. Hall, secretary of the rating de- 
partment of the National Council on 
Compensation Insurance, when  ap- 
proached by a representative of THE 
SPECTATOR, summarized the whole situa- 
tion in approximately the following 
language : 

The whole idea of compensation insurance 
is to compensate the workmen for injuries re- 
ceived and coming within the scope of the New 
York Workmen’s Compensation Law. That 
compensation is intended to help the injured 
man and to aid him in carrying his financial 
burdens while he is unable to work because of 
Logically, if you in- 
crease the benefits now provided through com- 


a compensable injury. 


pensation, you automatically increase the cost. 
Increasing the cost means that the rate for the 
insurance must also be increased. 
Theoretically, the high 
tion insurance 
the maximum amount of protection is given 
the workman; that amount to be such as will 
allow the minimum of malingering. Again, 
theoretically, the more closely the weekly com- 
pensation approaches the weekly wage regu- 
larly earned by the workman, the more incen- 
tive there will be toward malingering, Re- 
versing this, it would appear that the less the 
compensation, the greater the incentive to re- 
turn to work. However, if the compensation is 
greatly reduced, the necessity for returning to 
work may reach the point where it drives the 
workman back to his task when he is not 
properly recovered from his injury and thus 
works a hardship. The desideratum, then, is 
such an amount of weekly compensation as will 
give the workman the maximum protection 
during the period of non-work because of in- 
jury, and will, at the same time, best tend to 
discourage malingering. The whole problem 
lies in ascertaining just where the correct line 
should be drawn and what amount shall be 
fixed. I am not prepared to say that $20 is 
exactly right or that $25 would be too high. 


peak of compensa- 


achievement is reached when 


In New York, there is a State Fund 
offering workmen’s compensation insur- 
ance in addition to the insurance pro- 
vided by the regular private carriers. 
Between the compensation insurance rate 
of the stock casualty companies and that 
of the State Fund, there is a slight dif- 
ferential. Increasing the weekly compen- 
sation, in accordance with Governor 
Smith’s recommendation, would increase 
the cost, but it would not necessarily have 
the effect of causing employers to take 
their insurance in the State Fund. This 
is so because if rates are now just, and 
it is presumed that they are, the propor- 
tion of increased cost would fall alike 
on the State Fund and on the regular 
private carriers and the differential be- 


5 





tween the two would probably remain 
about the same as it is at present. It 
will be seen from all this that the pro- 
posal to increase the weekly compensa- 
tion in New York from $20 to $25 is 
not the simple problem it might appear 
to the uninitiated; and if the recommen- 
dation ever reaches the stage of submit- 
ted legislation, the lawmakers will do 
well to consider the casualty insurance 
standpoint as well as the public and social 
aspects of its possible adoption. 





Albany Legislation 


ALBANY, January 9—Senator James S. 
Truman of Owego has introduced in the 
Legislature these two bills, amending the 
workmen’s compensation law: 

Amending section 24 and 25 by 
that whenever periodical payments 
muted to lump sum payments a full investiga- 
tion of injured employee or dependents shall 
be made by the rehabilitation bureau of the 
State Educational Department and a report 
shall be filed with the State Educational Com- 
missioner and Board before commutation is 
made. The bill also relates to costs and fees. 

Following is composition of legislative in- 
surance committees this session: 


providing 
are com- 


Senate — Routon, Delaware, chairman; 
Fearon, Oonondaga; Carle, Queens; Whitley, 
Monroe: Gibbs, Erie; Brown, Schenectady; 
Dunnigan, Bronx; Hastings, Kings, and 
O’Brien, New York city. 

House — Wheatley, Steuben; Dunmore, 
Oneida; Friberg, Erie; Stone, Onondaga; 
Merriam, Schenectady; Gedney, Rockland; 


Cornaire, Jefferson; Rogers, Herkimer; Gran- 
jost, Westchester; Brooks, Rennselaer; Eber- 
hard, Bronx; Tonry, Kings; Dietz, Queens. 


Agency Meetings 

Among the company agency meetings oc- 
curring this month are the following: 

Connecticut General Life, Hartford—Janu- 
ary 7 and 8, at Hartford. 

Atlantic Life, Richmond—January 11 and 
14, Daytona Beach, Fla. 

Old Line Bankers Life, Lincoln—January 
15 to February 15, at Lincoln, Kansas City, 
Chicago and Portland, Ore. 

Wisconsin Life, Madison—January 15 and 
16. 

Minnesota Mutual Life, St. Paul—January 
25 and 26. 

Metropolitan Life, New York, managers’ 
convention.—January 28 and 30, at New York. 


Compulsory Auto Bill in New York 

Assemblyman Esmond, Republican, of Sara- 
toga, N. Y., introduced a compulsory automo- 
bile liability insurance bill, calling for a $1000 
bond or a $1000 policy, in the legislature at 
Albany this week, 
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Breaks World’s Daily Record for Life 
Applications 

Des Mornes, Iowa, January 11.—All world’s 
daily records were broken December 28, 
when Axel W. Dahlquist, a salesman for the 
Equitable Life Insurance Company of Iowa, 
wrote 147 applications for a total of $195,000. 
Report of the new world’s record was received 
by telegram from Bellingham, Wash., by the 
home office of the Equitable Life in Des 
Moines. 

Premiums on the sales amounted to $5095. 
The previous world’s record was 141 applica- 
tions written by Walter E. Gantner of Boon- 
ville, Mo, for the New York Life Company 
last year. The second to last record was for 
137 applications, written by George Kellerhals 
of Mexico, Mo., Kansas City Life Company. 

Mr. Dahlquist began working promptly at 
midnight Tuesday, and continued until 10 
o’clock that night. He roused several resi- 
dents of the community from bed, and em- 
ployed taxicabs, private automobiles and other 
means of communication to secure his pros- 
pects. No newspaper publicity was used. 


The Cleveland Life’s Nineteenth Annual 
Statement 

Again the competent critic will concede to 
The Cleveland Life of Cleveland, O., a pre- 
ferred position among companies whose execu- 
tives are engaged in building strength into 
their institutions. For nineteen The 
Cleveland Life has steadfastly adhered to prin- 
ciples and practices that have individualized 
its management as foremost among the leaders 
of sound reasoning and success, as indicated by 
every essential factor that builds for stability 
and permanency. Safeguards have been em- 
ployed in excess of legal requirements in de- 
termining its reserves in anticipation of its 
future policy obligations, and the company’s 
growing surplus to policyholders, as repre- 
sented by its capital and continued accumula- 
tion of free surplus, at once identifies The 
Cleveland Life with the very strongest of all 
the companies engaged in the life insurance 
business. 

The outstanding features of the nineteenth 
annual statement of The Cleveland Life, dated 
January 1, 1926, are its growth in insurance 
volume, now $37,250,193, showing a net gain 
of $1,471,132; total admitted assets of $6,723,- 
724, a net gain for the year of $720,958; a net 
legal reserve as fixed by the Ohio Insurance 
Department, of $5,467,166: other reserves in 
anticipation of special policy provisions, of 
$335,783, and capital, surplus and special funds 
aggregating $834,141. This latter item has in- 
creased 178 per cent since 1920, and now rep- 
resents a ratio of added security to the policy- 
holder attained by very few companies. The 
company’s invested assets earned during 10925, 
6.54 per cent interest, and the company has had 
no investment losses. Its service to policy- 
holders is shown in the payment of death 
claims and other policy obligations since 1909 
of $3,383,707. 


years 





Atlantic Life Agents in Session 

RIcHMOND, VA., January 11.—The seventh 
annual convention of the Atlantic Life’s Aces’ 
Club is meeting in Daytona Beach, Florida, 
today for a three days’ session. The Hotel 
Clarendon is headquarters, and William H. 
Harrison, vice-president and superintendent of 
agencies, is in charge of the meeting. Other 
officers in attendance are Edmund Sturdwick, 
Jr., vice-president; Dr. Frank P. Righter, 
medical director; Paul D. Sleeper, assistant 
superintendent of agencies; Mel T. Able, super- 
visor, and William H. Gardner, agency secr. > 
tary. 

The program includes the following ad- 
dresses: A. O. Swink, Richmond, Va., “Build- 
ing Personality”; W. C. Woodward, Rocky 


Mount, N. C., “Teaching Men How to Buy’. 
R. L. Dobie, Norfolk, Va., “Life Insurance as 
a Life Work”; W. F. Swan, Brookhaven, 
Miss., “Educational Insurance’; R. L. Salis. 
bury, Savannah, Ga., “Complete Life Insurance 


Service”; David E. Henderson, Huntsville, 
Ala., “Business and Estate Analysis as Applied 
to Life Insurance”; C. Damarest, Jr., Balti- 
more, Md., “Self Management.” s 


Central States Life Enters Field 
Sr. Louis, Mo., January 9—The Central 
States Life of St. Louis, Mo., effective on 
January 1, 1926, adopted a non-medical selec- 
tive plan for all applicants for insurance with- 
in certain limits). The company expects the 
agents to assist in selecting applicants. 








a shoe that fits.” 


think it fitted. 


customer. 


| STRENGTH OF! 
! CUBRALTAR.” 











THE POLICY 
THAT FITS 


In a certain shoe store there is a sign which 
says, ““Don’t ask for your number; ask for 


We now and then hear of a policy that has 
been given up because the insured did not 
Any reliable form of life 
insurance 1s valuable, but it sometimes 
occurs that the agent in selling does not go 
thoroughly enough into the case to ascertain 
the real life insurance needs of his prospect, 
and so the policy sold may not be the one 
best adapted to those needs. 


The life insurance man 1s a spectalist; his 
prospect 1s a layman. 
should know his business sufficiently well 
to sell the policy that fits the needs of the 
prospect and thus make him a satisfied 
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EpwarpD D. DuFFIELD, President 
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As a specialist he 
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BUSINESS OF 1925 


Life Companies as a Rule Show Large In- 
creases in New Business Written and 
Insurance in Force 
Preliminary figures showing new business 
written in 1925 and other items for a number 
of life insurance companies are presented be- 
low. In general, they indicate excellent prog- 

ress made during the past year: 

JEtna Life, Haritford—New business paid 
for in 1925, $900,916,426, 1924, $673,577,688; 
paid life premiums in 1925, $54,846,951, in 1924, 
$45,441,565. 

American Central Life, Indianapolis—New 
business paid for in 1925, $60,427,151, 1924, 
$42,500,378; insurance in force December 31, 
1925, $185,370,153, 1924, $151,270,438. 

American Life, Detroit—New business paid 
for in 1925, $13,222,733, 1924, $11,687,732; in- 
surance in force December 31, 1925, $75,800,- 
525, 1924, $70,478,440. 

Bankers Life, Des Moines—New examined 
business to December 28, $167,517,610, a gain 
of over $20,000,000, compared with similar pe- 
riod in 1924. 

Bankers Life, Lincoln, Neb—New business 
paid for in 1925, $12,616,277, 1924, $11,246,- 
554; insurance outstanding December 31, 1925, 
$110,270,166, in 1924, $104,304,185. 

California State Life, Sacramento.—New 
business paid for in 1925, $11,846,975, 1924, 
$11,671,193; insurance in force December 31, 
1925, $65,313,686, 1924, $59,275,020. 

Central Life, Chicago.—Insurance in force 
December 31, 1925, $52,000,000, 1924, $45,820,- 
798. 

Columbus Mutual Life, Columbus, O.—New 
business paid for in 1925, $10,726,740, 1924, 
$24,619,234; insurance outstanding end of 1925, 
$80,435,382, previous year, $72,206,914. 

Connecticut General Life, Hartford.—New 
life insurance paid for in 1925, over $226,000,- 
000, gain over $79,000,000; life insurance in 
force, December 31, 1925, over $743,000,000, 
gain over $132,000,000; life premium income, 
1925, over $18,300,000, gain, over $3,100,000. 

Connecticut Mutual Life, Hartford—New 
business paid for in 1925, $104,160,585, previ- 
ous year, $82,839,503; insurance outstanding 
December 31, 1925, $608,808,000, 1924, $541,- 
268,024. 

Continental Life, Wilmington, Del—New 
business paid for in 10925, $13,473,718, 1024. 
$11,531,774; insurance in force December 31, 
1925, $62,165,672, 1924, $53,501,815. 

Detroit Life, Detroit—New business paid 
for in 1925, $16,030,681, in 1924, $12,538.725: 
insurance in force December 31, 1925, about 
$45,000,000. 

Equitable Life, Des Moines—New business 
paid for in 1925, $66,354,000, previous year, 
$62,129,000; insurance outstanding December 
31, 19025, $424,244,000, 1924, $383,590,000. 

Farmers National Life, Chicago.—New 
business in 1925, about $0,250,000: increase in 
insurance in force, about $4,300,000. 

Fidelity Mutual Life, Philadelphia —New 
business paid for in 1925, $51,111,054: 1024, 


$55,000,000, 1924, 


$49,160,959; insurance in force December 31, 
1925, $318,313,024, 1924, $202,470,749. 

Franklin Life, Springfield, Ill1—New paid- 
for business in 1925, $36,632,919, in 1924, $29,- 
588,691; insurance in force, December 31, 1925, 
$175,480,200, 1924, $160,303,555- 

Great Southern Life, Houston, Tex.—New 
business paid for in 1925, $36,000,000, 1924, 
$33,000,000; insurance in force December 31, 
1925, $146,000,000, 1924, $132,000,000. 

Guardian Life, New York.—New insurance 
paid for in 1925, $66,824,580, 1924, $45,251,784. 

Illinois Life, Chicago—New paid-for busi- 
ness in 1925, $26,560,202, 1924, $24,819,745; 
insurance in force, December 31, 1925, $167,- 
160,415, 1924, $157,227,236. 

Jefferson Standard Life, Greensboro, N. C.— 
New business paid for in 1925, $61,248,300, 
1924, $55,407,000: insurance in force December 
31, 1925, $265,816,777, 1924, $240,030,873. 

Lincoln National Life, Fort Wayne, Ind.— 
New business paid for in 1925, $125,185,000, 
1924, $112,500,000; insurance outstanding De- 
cember 31, 1925, $405,000,000, 1924, $345,000,- 
ooo. 
Manhattan Life, New York.—New paid for 
business in 1925, $8,922,498, 1924, $10,068,261 ; 
insurance in force December 31, 1925, $76,048,- 
226, 1924, $76,037,635. 

Massachusetts Mutual Life, Springfield — 
New business paid for in 1925, $205,728,581, 
1924, $189,283,765; insurance in force Decem- 
ber 31, 1025, $1,286,300,867, 1924, $1,151,487,- 
971. 

Midland Mutual, Columbus, O.—New busi- 
ness paid for in 1925, about $13,000,000, in 
1924, $12,087,772; insurance in force, Decem- 
ber 31, 1925, about $74,000,000, 1924, $66,514,- 
076. 

Minnesota Mutual Life, St. Paul—New 
business paid for in 1925, $33,237,679; insur- 
ance in force December 31, 1925. $121,845,655. 

Mutual Benefit Life, Newark—New busi- 
ness paid for in 1925, $237,527,157, 1924, $213,- 
558,850; insurance in force December 31, 1925, 
$1,035,188,845, 1024, $1,784,000,3II. 

Mutual Trust Life, Chicago.—New business 
paid for in 1925, $21,871,139, previous year, 
$18,766,021; insurance in force, December 31, 
1925, $110,000,000, previous year, $97,410,062. 

National Guardian Life, Madison, Wis.— 
New business paid for in 1925, $7,323,305; in- 
surance in force December 31, 1925, $31,238,- 
701. 

National Life, Montpelier, Vt.—New busi- 
ness paid for, 1925, $75,426,203, previous year, 
$62,698,251; insurance in force, December 31, 
1925, $462,130,851, 1024, $421,565,850. 

New Fngland Mutual Life, Boston--New 
business paid for in 1925, $117,647,075, 1024, 
insurance in force December 31, 
1925, $857,420,816, 1024, $781,084,067. 

New York Life—New paid-for insurance in 
1925 (exclusive of dividends and all other ad- 
ditions), about $844,000,000; insurance in force 
December 31, 1925, about $5,220,000,000. In 
1925 the company paid approximately $30,000,- 
ooo for death losses, and $96,000,000 for ma- 
turing policies and other cash benefits to living 


$102,955,200; 
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ANNOUNCE PROMOTION 


Prudential Directors Increase Official 
Family 








FREDERIC A. BOYLE VICE-PRESIDENT 





R. A. Bradley Elected Treasurer—Harry 
C. Thompson Made Comptroller— 
Other Changes 
Five changes in the administrative offices of 
the Prudential Insurance Company of Amer- 
ica, two of them involving members of the 
executive staff, were announced late yesterday 
afternoon following the annual meeting of the 

Board of Directors. 

Frederic A. Boyle, who has been vice-presi- 
dent and treasurer, was elected vice-president 
in charge of securities and accounts. R. H. 
3radley, hitherto manager of the bond depart- 
ment, was elected treasurer. 

Harry C. Thompson, for several years asso- 
ciate comptroller, was elected comptroller. 
This office has been unoccupied since the death 
of Vice-President Wilbur S. Johnson, several 
months ago. , 

Lester E. Wurfel, who has been supervisor 
in the real estate loan department, was made 
an assistant secretary of the company and the 
directors also designated as executive secre- 
tary, George H. Chace, who had been secre- 
tary to the president. 

The Board also reelected four directors for 
the term of four years. They were Edward 
Gray, Edward D. Durfield, Felix Fuld and 
Albert C. Wall. 








policyholders, including $53,000,000 in divi- 
dends, 

Northern Life, Seattlhe—New insurance ap- 
plied for over $31,000,000, more than double the 
amount in 1924. 

Northwestern Mutual Life, Milwaukee.— 
New business paid for in 1925, excluding addi- 
tions and restorations, $348,721,560, 1924, $317,- 
465,120; insurance in force December 31, 1925, 
paid for, $3,100,756,578, 1024, $2,879,023,884. 

Northwestern National Life, Minneapolis.— 
New business paid for in 1925, $42,221,166, 
1924, $42,052,468; insurance in force December 
31, 19025, $212,300,608, 1924, $195,366,671. 

Pacific Mutual Life, Los Angeles—New 
business paid for in 1925, about $08,000,000, 
1924, $87,240,477: insurance in force Decem- 
ber 31, 1025, estimated at $586,000,000, 1924, 
$537,314,727. (Foregoing figures include re- 
storations, additions and increases.) 

Pan-American Life, New Orleans.—New 
business paid for in 1925, $37,414,361, 1024, 
$35,081,586; insurance in force December 31, 
1925, $144,276,600, 1924, $126,604,557. 

Penn Mutual Life, Philadelphia.——New busi- 
ness paid for in 1925, $206,370,301, in 1924, 
$195,886,810; insurance in force December 31, 
1925, $1,469,808,900, 1924, $1,350,.840,184. 

Pilot Life, Greensboro, N. C.— New busi- 
ness paid for in 1925, $22,013,564, 1921, $16,- 
002,306; insurance in force December 31. 1925, 

(Concluded on page 27) 
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Adherence to 
Correct Principles 
For Nineteen Years 


Has Produced This Highly Creditable Result 


Insurance in Force, Jan. J, 1926. .$37,259,193.00 
Admitted Assets, Tan. 1, 1926.. 6,723,723,80 
Surplus to Policyholders....... 834,141.36 
*This Item Has Increased 178 Per Cent Since 1920 








SERVICE 


To its agents, Cleveland 
Life service means active 
personal interest, prac- 
tical co-operation and 
business—getting policy 
equipment. Agency con- 


SECURITY 


Strength of * character, 
added to strength of re- 
sources; good manage- 
ment plus the weight of 
experience; conservative 
methods combined with 


tracts are direct with the 
company and liberal 
enough to invite and re- 
ward constructive effort. 


close * supervision and 
control — these are some 
of tthe tfactors which in- 
spire public confidence. 

















For territory in Ohio, Indiana, Illinois, 
Michigan, Pennsylvania, West Virginia 
or Kentucky, write to Ray H. Finger, 
Manager of Agencies. 


THE CLEVELAND 
LIFE INSURANCE COMPANY 


WM. H. HUNT, President. 
HOME OFFICES CLEVELAND, OHIO 

















Home Office Building 


Jefferson Standard 
LIFE INSURANCE CO. 


has some excellent 
territory open 


lf Interested, Write 
JULIAN PRICE 


President 


~ Insurance in Force Over 
$240,000,000 
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MUTUAL LIFE OF ILLINOIS 


Springfield, Illinois 








OPERATES UNDER REGISTERED POL- 
ICY AND RESERVE DEPOSIT LAW OF 
ILLINOIS 


Furnishing of PROSPECT LISTS is only 
one of our features of cooperation with 


our Agents 





DESIRABLE TERRITORY AVAILABLE 
FOR GENERAL AGENCIES IN ILLINOIS, 
INDIANA, IOWA and MISSOURI 























GLOBE MUTUAL 
LIFE INSURANCE CO. 


ASSETS - = = $1,500,000.00 
“CLAIMS PAID ON SICHT” 
Paid to policyholders over $1,050,000.00 


The highest grade of service to policyholders 
and representatives. 





IT IS THE LAST WORD IN 


SERVICE 


Pose Barry Dietz, 
President 











T. F. Barry, 
Founder 


The GLOBE weekly news mailed to you 
every week by request without charge. 
Home Offices: 


431 S. Dearborn St. Phone Harrison 1998 
CHICAGO 
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1925 GENERAL AGENCY 
RESULTS 





Large Gains Shown by Majority of 
Writers 





HART & EUBANK REPORT OVER 
$66,000,000 





L. A. Cerf Does Slightly Over $31,000,000 
—L. D. Drewey & Co. Report Over 
$20,000,000 

Below are presented records of many general 
agents of life insurance companies, showing 
the new paid-for life insurance written by them 
in 1925, and in most cases in the four preceding 
years. As a rule, these records show hand- 
some increases for 1925, though in some cases 
there are minor recessions. 

All New York city offices of the New York 
Life Insurance Company report combined new 
business paid for as follows: 1925, $180,000,- 
000; 1924, $155,951,666; 1923, $140,278,526; 
1922, $121,692,897; 1021, $114,668,778. 

Lawrence Priddy, New York (New York 
Life)—1925, $14,530,020; 1924, $14,007,584: 
1923, $12,810,571 ; 1922, $11,440,875; 1921, $11,- 
105,260. 

H. T. Burnett, Pittsburgh (Reliance Life, 
Pittsburgh)—(Written basis excluding acci- 
dent and health premiums )—1925, $12,891,000: 
1924, $11,712,000; 1023, $0,507,000; 1922, $4,- 
439,000; 1921, $3,605,000. 

Geo. A. Kederich, Brooklyn (New York 
Life)—1925, $12,083,307; 1924, $10,308,586; 
1923, $8,200,300; 1922, $6,002,800; 1921, $5,- 
981,840. 

Day & Cornish, Newark (Mutual Benefit 
Life, Newark)—1925, $11,653,000; 1924, $8,- 
737,000; 10923, $8,660,000; 1922, $8,103,000; 
1921, $6,141,000. 

J. H. Glenn, Philadelphia (Mutual Benefit 
Life, Newark)—1925, $7,143,108; 1924, $5,- 
448,706; 1923, $5,977,027; 1922, $5,413,363; 
1921, $5,203,948. 

E. W. Allen, New York city (New England 
Mutual Life, Boston)—1925, $7,042,450; 1024, 
$7,660,027; 1923, $5,208,043; 1922, $5,591,370; 
1921, $4,183,048. 

A. H. Curtis, Boston (New England Mutual 
Life, Boston)—1925, $6,425,330; 1024, $6.787,- 
636; 1023, $5,038,273; 1022, $6,380,268: 1921, 
$5,285,042. 

William F. Atkinson, Brooklyn (North- 
western Mutual Life, Milwaukee)—1925, $s,- 
565,000; 1924, $5,846,000; 1923, $4,960,000: 
1922, $3,701,000; 1921, $3,488,000. 

Allen, Russell & Allen, Hartford (Connecti- 
cut General Life, Hartford)—1925, $3,224,000: 
1924, $3,034,014; 1023, $2,614,345; 19022, $2,- 
271,229; 1921, $1,448,064. 

Wootton, Freeman & Addison, Baltimore 
(Penn Mutual Life, Philadelphia)—1925, $3,- 
000,000; 1924, $2,705,360; 1923, 
1922, $1,881,334; 10921, $1,011,160. 

Frederick A. Savage, Baltimore (New Eng- 
land Mutual Life, Boston)—1025, $1,355,235: 
1924, $1,412,415; 1923. $1,450,800: 1922, $1,- 
004,055; 1921, $1,105,583. 


$2,250,465 ; 


Jay S. Rupert, Wilmington (Acacia Mutual 
Life, Washington)—1925, $1,219,500; 1924, 
$973,000; 1923, $733,000. 

G. B. Moore, New York city (Guardian Life, 
New York)—1925, $647,000. 

L. A. Cerf, New York city (Mutual Benefit 
Life, Newark)—1925, $31,109,668; 1924, $20,- 
631,151; 1923, $27,860,523; 1922, $28,054,311; 
1921, $24,216,893. 

Harry Gardiner, New York city (John Han- 
cock Mutual Life, Boston)—1925, $5,967,000: 
1924, $4,500,000; 1923, $3,600,000; 1922, $2,- 
983,335; 1921, $698,000. 

Lawrence M. Miller, Baltimore, Md. (Noth- 
western Mutual Life, Milwaukee)—1925, $4,- 
II5,100; 1924, $3,278,500; 1923, $3,066,000; 
1922, $2,581,500; 1921, $2,874,500. 

F. E. DeGroat, Boston, Mass. (Mutual Bene- 
fit Life, Newark)—1925, $7,806,356; 1924, $6,- 
017,600; 1923, $4,770,500; 1922, $4,711,200; 
1921, $3,833,000. 

George L. Hunt, Hartford, Conn. (New Eng- 
land Mutual Life, Boston)—1925, $3,030,000; 
1924, $2,600,000; 1923, $2,581,000; 1922, $1,- 
930,117; 1921, $1,744,000. 

H. A. Butler, Burlington, Vt. (Equitable 
Life, New York)—1925, $1,807,240; 1924, $1,- 
803,660; 1923, $1,704,150; 1922, $1,480,910. 

Geo. L. Bahl, Detroi:, Mich. (Penn Mutual 
$3,000,000; 1924, 


Life, Philadelphia )—10925, 
$2,500,000. 

Carroll W. Reed, Wheeling, W. Va. (Mutual 
Benefit Life, Newark)—10925, $1,896,601; 1924, 
$1,819,824; 1923, $1,667,756; 1922, $2,005,842; 
1921, $1,215,101. 

Robert L. Jones, New York (State Mutual 
Life, Worcester )—1925, $2,225,000; 1924, $2,- 
000,067. 

L. D. Drewry & Co., Cincinnati, Ohio (Mu- 
tual Benefit Life, Newark)—1925, $20,368,076; 
1924, $17,112,470; 1923, $14,580,723; 1922, $12,- 
353,925; 1921, $10,788,420. 

Dan W. Flickinger, Indianapolis, Ind. (John 
Hancock Mutual Life, Boston)—1925, $5,442,- 
900; 1924, $5,035,435; 1023, $5,008,000; 1922, 
$5,034,500; 1921, $4,046,500. 

D. Fulton Harris, Washington, D. C., New 
England Mutual Life, Boston)—1925, $516,- 
250; 1024, $653,500; 1023, $658410; 10922, 
$592,500; 1921, $506,500. 

FE. J. Meyer, Montgomery, Ala. (Massachu- 
setts Mutual Life, Springfield)—1925, $822,- 
150; 1024, $660,650; 1023, $840,010; 10922, 
$833,877; 1921, $1,004,255. 

E. W. Bailey, Chicago, Ill. (Inter-Southern 
Life, Louisville)—1925, $10,000,000; 1924, $8,- 
000,000; 1923, $4,000,000. 

Luther E. Allen, Atlanta, Ga. (Northwest- 
ern Mutual Life, Milwaukee)—Written busi- 
ness, 102g, $4,149,235; 1024, $3,616,650; 1923, 
$3,046,550; (Yancey & Lowe), 1922, $3,569,- 
610; 1921, $2,550,500. 

W. A. Alexander & Co., Chicago, Ill. (Penn 
Mutual Life, Philadelphia)—1925, $5,134,427 
(also in 1925 about $2,500,000 placed in other 
companies); 1924, $4,484,600; 10923, $3,435,- 
000; 1922, $3,556,000. 

C. L. McMillen, Milwaukee, Wis. (North- 


(Concluded on page 11) 
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T. LOUIS HANSEN CELE- 
BRATES 


Guardian Life’s Vice-President Has 
Thirtieth Anniversary 








ORGANIZED AGENCY DEPARTMENT 





Maintains Intimate Contact With Field 
Men—Promoted Rapidly As Result of 
His Work 

On January 13, Vice-President T. Louis 
Hansen of the Guardian Life Insurance Com- 
pany of America celebrated his thirtieth anni- 
versary of active service with that company. 
The occasion was marked by an informal re- 
ception at the home office of the Guardian, at 
which he was greeted and congratulated by his 
friends and associates in the company with 
whom he has been actively associated for so 
many years. 

The career of Mr. Hansen reads like the 
well loved Alger stories of our boyhood days, 





T. Louis HANSEN 
Vice-President, Guardian Life Insurance Com- 
pany of America 


but in his case the preponderance of the evi- 
dence of his success lies solely on the side 
of pluck. Luck had little or nothing to do 
with the work carried on by Mr. Hansen, 
which has made him one of the prominent men 
in life insurance. 

Just twenty years of age, Mr. Hansen be- 
gan his career as a clerk in the actuarial de- 
partment of the Guardian, and for some years 
dealt with the hard facts and cold figures that 
make up the duties of the actuary, an unusual 
beginning for the man who was later, by the 
strength of his personality and his intimate 
understanding of human nature and its frail- 
ties, to build the field organization and selling 
structure on which has rested so largely the 
success of the Guardian. 

In the actuarial department Mr. Hansen 
spared no pains in studying and solving the 
statistical and other problems that were: in- 
trusted to him and thereby laid a foundation 
which has been of the greatest benefit to him 
in his agency work. It was in 1910 when the 
Guardian decided to adopt more liberal fea- 
tures for its policies when President Heye, 
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Gi A most appropriate one for National Thrift Week,’ beginning January 17, Franklin’s birth- 
ey day. An opportune time to bring home to the people the lesson of thrift and savings. 
ay, Acting on the belief that household budgets are important factors in domestic happiness 
May and family welfare, the John Hancock Mutual Life Insurance Company of Boston has in the pas 
| two years distributed several hundred thousand budget sheets to the general public. 
AD 

YW Thrift is one of the cardinal virtues, This is why we associate it with that great American, 
ty Benjamin Franklin, whose wise and generous ideas and actions have endeared him to the Ameri- 
eS : 
bey can people. President Wilson said: ‘“The thing that makes the greatest nation in the world is 
b the greatest number of happy, contented and unencumbered homes.” 

Ky i 

Iv The Budget System is the best means of organizing the home and spending the income to 
lal advantage, President Coolidge tells us that he himself budgets his household expenses and 
Ke y,| that the greatest of all budgets is maintained by the United States Government. 

et 

6" 

Rey If you are interested in the John Hancock 

ih Budget Sheet, we will be glad to furnish one. Yd Litt 

ls AN) Write Inquiry Bureau, John Hancock Building, Se 

le Boston, Massachusetts. Lire INSURANCE COMPANY 

of BOSTON, MaSSaCHuUSsErTS 

BA i ail Ve ok okey aL ok Ceo 
| ee NODE Sree RODE GO 8 CIE eS CL CIE Ew De EDA ee 




















then secretary of the company, took the posi- 
tion that full benefit from such features could 
not be secured agencywise unless there be 
established a properly organized agency depart- 
ment in which all work pertaining to the com- 
pany’s agencies, which was then distributed 
among other departments, would be properly 
coordinated, and accordingly submitted a com- 
prehensive plan which was adopted. 

At Mr. Heye’s suggestion Mr. Hansen was 
put at the head of the new department and 
from the start showed an unusual interest and 
aptitude in developing the department so as 
to make it efficient both from the viewpoint of 
the home office and of the field. 

From then on promotion came rapidly for 
Mr. Hansen. His successful 
the agency department soon won him the posi- 
tion of superintendent of agencies, then agency 
manager and vice-president, and finally that 
of vice-president. 

This short sketch cannot, by any means, 


supervision of 





A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, asin the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 


Massachusetts Matual life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 


convey an adequate idea of the ceaseless activ- 
ity which Mr. Hansen applies to his work. 
Success did not come easily; there were many 
heartbreaking struggles against long odds. 
When first he took over the direction of the 
field about fifteen years ago the business of 
life insurance was just entering the beginning 
of its greatest growth. Its “growing pains” 
were reflected in conditions that, to-day, would 
be considered almost chaotic. 

Mr. Hansen’s first task was to form a uni- 
fied, coordinated sales force working in close 
operation with the home office. He had in 
mind an ideal, and he set about bringing it 
into reality with the zeal and intelligent ap- 
plication of effort which are characteristic 
of him. For weeks he traveled the country 
about, visiting agency after agency, sleeping 
most of the time in Pullman berths, snatching 
what hurried meals he could, but never ceas- 
ing his efforts to put the field on a_ better 
basis. 

Even to-day, with the field grown so large, 
he still maintains a personal contact with the 
field that is extraordinary in 
many other activities. 
his contact with 
practical kind. 


view of his 
But in those early days 
the field was of the most 
He worked with his associates, 





BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for good 
men. Special Agents and District 
Managers can make fine connec- 
tions. Also some good positions 
open in Michigan, Indiana, IIli- 
nois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











rate book in hand, experiencing for himself 
their difficulties and learning at first hand their 
problems, so that he might devote his efforts to 
the creation of better methods of selling and 
better things for the field man to sell. 


A. O. Swink Agency Does Big Business 

RicHMonpD, Va., January 9.—The A. 0. 
Swink agency of the Atlantic Life, embracing 
Virginia and the District of Columbia, paid for 
$10,000,000 new business during 1925. The 
agency was organized in 1909. Mr. Swink is 
one of the leading personal producers in the 
United States, and has taken an active inter- 
est in the affairs of the National Association 
of Life Underwriters. 


Philadelphia Life Men Elect Executive 
Secretary 
Henry N. Chubb has been chosen as execu- 
tive secretary of the Philadelphia Under- 
writers Association. He is to aid in the 
preparations being made for the annual con- 
vention of the National Association of Life 
Underwriters to be held in Atlantic City, Sep- 
tember 15, 16 and 17, 1926. 





unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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RELIANCE. LIFE’S BUSINESS 





Company Made Tremendous Stride 
in 1925 ; 





ASSETS TREBLED IN SIX YEARS 





Pittsburgh Institution Wrote Over $101,- 
000,000 in 1925—72 Per Cent Paid 
for—December Was Record Month 


Optimism prevails in the Reliance Life In- 
surance Company of Pittsburgh, the outlook 
for 1926 being considered equally as good as 
the exceedingly prosperous year just closed. 

Several new production records were estab- 
lished by the company in 1925, when its paid 
business amounted to $72,819,000; its business 
for the month of December totaled $10,737,634 
and its production for the day of December 
31, $2,145,503. 

Those figures evidence in no uncertain man- 
ner the growing importance of the Reliance 
Life among America’s foremost 
companies. 

The year’s record of paid-life business ex- 
ceeded the 1920 figures of $72,758,556 estab- 
lished in the post-war inflation period when in- 
surance sales generally were unprecedented. 
During June of that year, the company paid 
for $7,421,500 of life insurance. December of 
1925 showed an increase for the month of over 
three million dollars life insurance paid for 
in excess of this figure. 

The company’s written business for the year 
amounted to $101,742,636, of which over 72 
per cent was paid for at the close of the year. 
In addition, $54,867,050 of accident insurance 
and $183,003.50 of weekly health premiums 
were paid for. Compared with 1924, when $62,- 
046,410 of life insurance was paid for and the 
average annual sales volume from 1910 to 
1920 of $21,088,515, these developments are 


indemnity 


indicative that the company’s sales momentum 
has reached a new level. 

While there has been nothing spectacular in 
the company’s growth since its establishment 
in 1903, its progress has been continuous and 
well balanced from year to year. Given in 
five-year periods; its life insurance in force 
at the end of 1905 amounted to $7,201,940; in 
1910, $23,642,035; in 1915. $58,503,747; in 1920, 
$196,272,085, and at the close of 1925 the com- 
pany’s life insurance outstanding amounted to 
$322,818,395. This volume was supplemented 
by $155,505.677 of accident insurance and $463,- 
629.25 of weekly health premiums in force at 
the.end of the year. 

The company’s developing financial strength 
has been equally as striking; its assets having 
more than trebled in the past six years. 

The ten leaders among the Reliance under- 
writers whose cumulative production established 
the new high records for the company were: 
E. J. Schellentrager, of Pittsburgh, who paid 
for $2,821,562 duting the year; E. J. Cleary, 
Wilson 
Slick of Johnstown, Pa., whose paid business 
was $6os,018; F. M. Walsh, of Detroit, who 
Paid for $645,800; R. E. Greiss, of Columbus, 


of Chicago, who paid for $1,113,675: 


Ohio, who paid for $680,000; S. L. Lowry, 
Tampa, Fla, who paid. for $632,467; F. J. 
Niver, of Daytona, Fla., who paid for $436,- 
467; J. G. McConnell, of Los Angeles, Ca., 
who paid for $429,200; J. E. Odum, of At- 
lanta, Ga., whose paid business amounted to 
$419,637, and A. G. Gayney, of Jackson, Miss., 
who paid for $399,800. 

In the Reliance field organization numbering 
approximately 650 underwriters, in addition to 
the above members, twenty-four paid for over 
$300,000; fifty-two more paid for over $200,- 
000, and 151 others paid for over $100,000 dur- 
ing the year. 

Four: powerful forces jointly are responsible 
for the recent acceleration, the first being the 
modification of the company’s sales promotional 
policies, involving more stringent production 
requirements placed upon its field organiza- 
tions; second, the elimination of non-produc- 
ing agency representatives; third, the main- 
tenance of contract relations with only full- 
time underwriters; and last, the offering of an 
agency contract and a service adequately effec- 
tive to attract men of high caliber and known 
qualifications of production. 


GUARDIAN LIFE EXAMINATION 
Department Increases Surplus—Commends 
Mutualization 
The report on the regular examination of 
the Guardian Life Insurance Company of 
America made by the Insurance Department 
of the State of New York, as of December 

31, 1024, has just been filed. 

The department finds the total of the sur- 
plus of the company, including contingency re- 
serves held for 
double indemnity benefits to be $4,064,263.901, 
as compared to the published figure of $3,- 
374,134. 

The 
ported on by the department as being favor- 
able from the viewpoint of the company’s pol- 
icyholders. 


voluntarily disability and 


mu‘ualization of the company is re- 


The department comments upon the substan- 
tial increase in the new issues of the company 
with a simultaneously marked decrease in 
lapses. 

The report states that immediate considera- 
tion is given to claims when liability is ad- 
mitted, which is done promptly. 


not rejected until after they have been thor- 


laims are 


oughly investigated and the treatment is at all 
{imes fair and equitable, also that the company 
offers every facility for the presentation of 
apparently that the 
promptly handled and drafts are usually for- 
warded the same day proofs are received. 

The company has no real estate except its 
home office building and the small building ad- 
joining it held for the protection of the light 
and air of the former building and some real 


just claims, cases are 


estate in foreign countries, which does not ap- 
pear among the company’s assets. 

Appended to the report is a summary made 
by the assistant actuary of the department re- 
garding the dividend methods of the company 


iT 


This report contains certain recommendations 
which have been given careful consideration by 
the company in connection with the declaration 
of materially increased dividends for the year 
1926, and such dividends through the use of an 
increased interest factor have been computed 
in such a way that a larger share in the un- 
usually high interest earnings of the company 
will be returned to the policyholders, than 
heretofore. 


M. E. SINGLETON SELLS MISSOURI 
STATE LIFE STOCK 
Controlling Interest to Go to Rogers Cald- 
well—Company to Continue as 
Heretofore 
St. Louts, January 13.—Marvin E. Single- 
ton, president of the Missouri State Life, of 
St. Louis, announces that a contract for the 
sale of a controlling interest in the company’s 
stock to Rogers Caldwell, of Nashville, Tenn., 
has been signed, but that the sale will not af- 
fect the identity of the company nor the per- 

sonnel of its official staff. 


General Agency Results 
(Concluded from page 9) 
western Mutual Life, Milwaukee)—1925, $12,- 
511,150: 1924, $10,540,850; 1923, $0,982,500; 
1922, $10,042,500; 1921, $9,135,200. 

Richards & Allis, Springfield, Mass. (Mass- 
achusetts Mutual Life)—1925, $3,817,778; 1924, 
$3.178,852; 1023, $2,773,939; 1922, $2,080,206; 
1921, $2,138,004. 

John H. Smith, Nashville, Tenn. (Massa- 
chusetts Mutual Life, Springfield)—1925, $s,- 
477,042; 1924, $7,066,261; 1923, $6,170,425; 
1922, $4,640,007; 1921, $4,968,530. 

A. D. Wunner, Omaha, Nebr. (Pacific Mu- 


tual Life, Los Angeles)—1925, $1,107,000; 
1924, $1,286,500. 
R. Cleband, St. Louis, Mo. (International 


$2,030,000; 1924, $2,- 
1922, $1,350,000; 


Life, St. Louis)—1923, 
1923, $1,500,000; 
1921, $1,200,000. 

Hart & Eubank, New York city (Etna Life, 
Hartford)—1925, $66,616,024: 1024, $42,166,- 
333; 1023, $23,717,081; 1922, $13,002,553; 192I, 
$13,728,181. 

Cc. H. & U. H. Poindexter, Kansas City, 
Kan. (Northwestern Mutual, Milwaukee)— 
1925, $7,003,800: 1024, $5,901,700: 1023, $5,- 
045,800: 1922, $4,717,200: 1921, $5,006,570. 


015,000; 


Ralph L. Colby, Indianapolis, Ind. (Frank- 
lin Life, Springfield)—10925, $350,750; 1924, 
075,273: 1923, $1,133,152; 1922, $444,160; 


1921, $93,840. 

E. L. Hall, Colorado Springs, Colo. (North- 
western Mutual Life, Milwaukee)—1925, $310,- 
000: 1024, $405,000; 1923, $360,000; 1922, $375,- 
000; 1921, $350,000. 

W. R. Wilkerson, Denver, Colo. (Mutual 
Benefit Life, Newark)—1025, $2,096,104; 1924, 
$1,664,177; 1923, $1,216,800; 1922, $1,206,500: 
1921, $1,365,500. 

W. N. Briit, Philadelphia— (Reliance Life, 
Pittsburgh)—1925, $2,321,710; 10924, 
736; 1923, $2,225,446: 1922, $2,607,406; 
$1,687,300. 


$2,127,- 


1921, 
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SPRINGFIELD LIFE 
INSURANCE COMPANY 


A Mutual Legal Reserve Life Insurance Company op « 


ating under the Life Insurance Laws of Illinois. 
r 


Safety — Service — Stability 


ALL STANDARD LIFE INSURANCE POLICIES 

WRITTEN, WITH PROVISION FOR TOTAL AND PER- 

MANENT DISABILITY, PREMIUM WAIVER AND 

DOUBLE INDEMNITY FEATURE POLICIES INCLUDE 

CHILD’S EDUCATIONAL ENDOWMENT AND CHILD’S 
20 -YEAR ENDOWMENT. 


Business In Force . . $80,000,000 
Surplus Fund... . . $650,000 


Agents Wanted 


Some excellent territory now open to parties able to qualify 
as General Agents, in the States of Ohio, Illinois, Iowa, Indi- 
ana, Michigan, Missouri and Minnesota. First comé first 
served. Exceptionally liberal and attractive contracts offered 
aggressive workers and successful producers. 














Get into touch promptly with 


SPRINGFIELD LIFE 
INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 














Rockford Life 
Insurance Company 


WANTS MORE 
SALESMEN 


Home Office: Rockford Trust Building 
Rockford, Ill. 


Good Openings for Representatives in 
Illinois, Minnesota, Iowa, Ohio, Indiana and Michigan 


Apply Francis L. Brown, Vice Pres.-Secretary 
























What Do You Sell? 


Service, Company, or Policy 1 


—which ? 


All three are important, of course. But to 
our mind the policy is especially so. If you 
agree that the actual contract itself is deserving 
of careful attention and comparison on the 
part of the agent, we invite you to consider 
seriously the United Life policy, ‘‘A Policy 


You Can Sell.” 
Any natural death...... -.cccccece 85,000 
Any accidental death..... ..ccsceee 10,000 
Certain accidental deaths.. ....... 15,000 


Accident Benefits $50 perp WEEK, 
Also Disability Income, Waiver of 
Premiums, etc. 





ALLIN ONE POLICY 











If there is an opportunity open in your town, 
our Vice-President, Mr. Eugene E. Reed, wil]! 
tell you all about it. Writehim direct—and 
directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord New Hampshire 
[| Inquire! , 























Writing Casualty Insurance 
Fidelity and Surety Bonds 





Home Office: DAVENPORT, IOWA 

















— 
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PAYS FOR $909,916,426 NEW 
BUSINESS 

Does Tremendous Business 
in 1925 


HartrorD, Conn., January 7.—The tna 
Life Insurance Company’s new paid business 
for 1925 totalled $0909,916,426, according to a 
preliminary statement of figures made public 
today by Vice-President Kendrick A. Luther. 
This means that once again the company is en- 
abled to report the greatest year in its long 


Aetna Life 


history. 

The 1925 figure, which soars so close to the 
billion dollar peak, represents a gain of more 
than thirty-five per cent over 1924, when the 
new paid business amounted to $673,577,688. 

“he paid life premiums for 1925 were $54,- 
846,951, or a of $0,405,386 over the 
$45,441,565 representing the paid premiums of 
1924. 

These figures concern the life department 
only. The accident and liability department. 
the 7Etna Casualty and Surety Company, the 
Automobile Insurance Company, and_ the 
Standard Fire Insurance Company—all units «f 
the ZEtna Affiliated Companies, have not as yet 
issued statements for the year just closed. 

The past twefve months—the Diamond An- 
niversary—have been notable ones for the 
JEtna Life Insurance Company, as the fore- 
going figures disclose. The story behind the 
figures, however, is one of outstanding achieve- 
ments in the company’s determination to 
liberalize its practices insofar as sound under- 
writing rules will permit. 


gain 


Guardian Life’s Production Greater Than 
First Estimate 

The final accounting of the 1925 paid-for 
production of The Guardian Life Insurance 
Company of America shows that the first esti- 
mate fell far short of the mark by several 
hundred thousand dollars. The new business 
figure of $66,500,000 is now shown to be 
$66,824,580, a further gain of $324,580, making 
the percentage of increase over 1024, 50 per 
cent instead of 46 per cent. 

The insurance in force of the Guardian Life 
shows an increase of $41,272,579, bringing the 
total insurance in force up to $291,451,700. 


Death of G. A. Walker 

Funeral services were held in New York, 
Monday, in St. George’s Chapel, for G. A. 
Walker, brother of John G. Walker. president 
of the Life Insurance Company of Virginia, of 
Richmond. The deceased had at one time served 
as president of the company. 

Mr. Walker made his home in New York, 
and had been ill for several months. Officers 
and directors of the Life Insurance Company 
of Virginia came up from Richmond to attend 
the funeral. 


Northern Life, Seattle 
In 1925 the Northern Life of Seattle received 
applications for over $31,000,000 of new insur- 
ance, or more than double the récord of the 
Preceding year. 


RESTRAINING ORDER 
GRANTED 


Illinois Bankers Life Association 
Cannot Hold Meeting 


REINSURANCE TO BE AIRED 





Motion to Dismiss Suit for Temporary 
Receivership Allowed—Court to 
Consider Contract 


SPRINGFIELD, It., January 11.—A _ formal 
order for a temporary injunction, restraining 
the Illinois Bankers Life Association of Mon- 
mouth from holding a policyholders’ meeting, 
until further order of the court, for the pur- 
pose of considering a contract for reinsurance 
of the company in the Illinois Bankers Life 
Assurance Company, and also restraining the 
company from voting any of the 26,000 proxies 
obtained, will be filed in Federal Court to- 
morrow morning. Judge Louis Fitzhenry an- 
nounced this afternoon that he would allow 
the petition of Michigan policyholders for a 
temporary restraining writ. 

Attorneys for the Illinois Bankers Life As- 
sociation indicated that they would make an 
appeal to the United States Circuit Court of 
Appeals. This means that further action in 
the case will be delayed pending the decision 
of the higher court on the injunction order. 

The restraining order was allowed by the 
court on petition of T. G. 
seventeen other Michigan policyholders of the 
company against five directors of the com- 
pany, W. H. Woods, J. R. Ebersole, R. M. 
Work, Frank M. Hallam, and A. T. Sawyer. 

The Michigan policyholders allege that the 
proxies which were to have been voted at the 
meeting called for the purpose of considering 
the contract were obtained improperly and that 
the five directors own outright the Illinois 
3ankers Life Assurance Company and will re- 
ceive financial benefits from the change in ex- 
cess of those permitted by law. 

At the same time the court granted the 
Illinois Bankers Life Association leave to with- 
draw its answer and file motion to dismiss in 
the cases of Fred Strattan and Chester F. 
Bailey and other Indiana policyholders of the 
association for a temporary injunction against 
the association, and W. M. Farris and other 
Missouri policyholders in their suit for a tem- 
porary receivership. 

In the case of the Indiana policyholders, the 
court allowed the plaintiffs leave to file an 


Thompson and 


amended bill of comnlaint. 

Officials of the Illinois Bankers Life Asso- 
ciation were present in court with all the com- 
pany records. Actuaries and State insurance 
officials were also in 
testify in the case. 

SPRINGFIELD, Itu., January 7.—Consolidation 
of four suits filed by policyholders of the II- 
linois Bankers Life Association of Monmouth, 
in Federal court in this city, asking either for 
the appointment of a temporary receivership 
for the company or a temporary injunction 
restraining the company from considering a 


13 


court in readiness to 


contract for reinsurance in the Illinois Bankers 
Life Assurance Company, was allowed by 
Judge Louis FitzHenry yesterday and the cases 
will be tried on their merits in Federal court. 

This means that the complaints of policy- 
holders participating in the suits as regards the 
motives behind the proposed reinsurance plan 
will be thoroughly aired in court. The motion 
to consolidate the cases was entered at the 
suggestion of the court. Efforts will be made 
to conclude the consolidated case within one 
week. Numerous witnesses will be summoned 
from Michigan, Missouri, Indiana, as well as 
Illinois. 

Judge FitzHenry postponed further action 
on the petitions for receivership and tem- 
porary injunction until after the hearing Mon- 
day, January 11. He did so, however, only 
after attorneys for the company had agreed 
to indefinite postponement of the meeting of 
stockholders origirially set for December 30. 


Life '‘*cralizes Rates and 
Policies 

St. Louis, Mo., January 9.—The Interna- 
tional Life of St. Louis, Mo., will issue its 
new rate books to the agency organization 
about January 15. 

It will contain a full line of participating 
policies, including a new endowment at age 
65 years. Dividends on this form will be as 
favorable as on the usual forms. 

The 1926 dividend schedule showed a sub- 
stantial increase over those of 1925. An analy- 
sis of the whole life form shows that on ages 
40 to 45 the net cost passes through the net 
premium about the eighth year. 

New disability rates on the total and perma- 


International 


nent disability clause covering waiver of pre- 
miums and annuity for life are shown. These 
are slightly higher than in 1925, in keeping 
with the tendency of many companies to in- 
crease disability rates at this time. 

In the future the company will consider the 
granting of this waiver and annuity disability 
for single women over thirty years of age 
who occupy a position in the world similar to 
a man and who probably will not marry. The 
plan of maturing the policy under disability 
provisions by paying one-tenth a year for ten 
years will also be granted such single women. 
Other women can get this benefit at double the 
standard rates subject to certain restrictions. 





Hearing on First-Year Dividends 

A hearing has been called for January 21 by 
James A. Beha, Superintendent of Insurance 
of New York State, for life companies on first- 
year dividends, expense margins furnished by 
low premium policies and insurance on the 
lives of children below age fifteen. Mr. Beha 
is considering adding amendments to Sections 
97 and 55 in the case of the latter two matters, 
and, as regards the first, the issuance of a 
ruling that life companies shall not make the 
payment of any dividend on a policy issued 
after January I, 1927, contingent upon the 
payment of the premium for the ensuing policy 
year. 





Fire Insurance 





lite SreCratorR 


Thursday 








Advisory Board Election 

A meeting of the Insurance Advisory Board 
of Northumberland and Union counties was 
held at Shamokin, Pa., January 6, 1926, for 
the purpose of electing new boards and officers 
for the coming year. 

P. F. McMenamin acted as chairman of the 
meeting and Scott J. Corbett as secretary. The 
following men were elected as officers of the 
board: 

Grover D. Savidge, Sunbury, general secre- 
tary; Martin J. Gallagher, Shamokin, assist- 
ant general secretary; K. A. Berg, Sunbury, 
chairman of the life section; E. H. Gearhart, 
Shamokin, vice-chairman of the life section; 
N. M. Henninger, Shamokin, chairman of the 
fire and casualty section; H. L. Purdy, Sun- 
bury, vice-chairman of the fire and casualty 
section; Berkeley Hastings, Milton, vice- 
chairman of the fire and casualty section. 


Edwin Parrish Made Vice-President of 
Niagara Fire 

San Francisco, CauiF., January 12.—Edwin 
Parrish, Pacific Coast manager of the Niagara 
Fire, has been elected vice-president of the 
company. Fire insurance executives on the 
coast nlace particular significance on the elec- 
tion in view of the recent developments in the 
Board of Fire Underwriters of the Pacific and 
the Pacific Coast Automobile Underwriters 
Conference in which the Niagara has been in- 
volved. The opinion is that Parrish’s position 
has been considerably strengthened by his ad- 
ditional power as a company executive. 


Examining Underwriters to Meet 

The next meeting of the Examining Under- 
writers Association will be held January 10, 
1926, at Miller’s Restaurant, No. 111 Nassau 
street, at 6:00 P. M. 

The speakers will be A. R. Phillips, secre- 
tary of the Great American Insurance Com- 
pany, whose subject will be “Windstorm and 
Tornado Insurance,” and T. Alfred Fleming 
of the National Board of Fire Underwriters 
will talk on the subject, “Protection of Public 
Buildings.” 

Underwriters Statistical 

The offices of the Underwriters 
Pureau, Inc., have been changed to 8&1 Fulton 
The business of the 


Bureau Moves 
Statistical 


street, New York city. 

Bureau has expanded so much since its or- 
ganization about five years ago that the change 
firm statistical 


was necessary. The renders 


service to fire, marine and accident companie 





in the main, but also does life work and now 


handles accounts for about thirty insurance 


companies. 


Statements of Javanese Companies 

As of December 31, 1924, five fire and ma- 
rine insurance companies located in Batavia, 
Java, show combined assets ot £.3,297,868, with 
a combined capital of f.1,310,000 and a com- 
bined profit and loss account balance of f.16,- 
707. The companies are the Nederlandsch-In- 
Nederlandsch-Indische, Kolo- 


dische, Tweede 


niale, Tweede Koloniale and De Oostelring. 





CALLS MEETING IN TORONTO 
R.. Leighton Foster, Superintendent of In- 
Wholesale Auto Insurance 
R. Leighion Foster, Superintendent of In- 
surance of Ontario, has sent out invitations to 
a meeting on wholesale automobile insurance 
as follows: 


You are hereby invited to be represented at 
a conference to be held in the Private Bills 
Committee Room of the Parliament Buildings, 
at 10.30 a. m. on Thursday, the 21st instant, 
and to present your views with respect to the 
insurance within Ontario of automobiles pur- 
chased for cash or on the time payment plan, 
either upon retail or wholesale distribution. 
The conclusions of the conference may be an- 
ticipated to mould the policy of and future 
legislation recommended by the Ontario de- 
partment and to form the subject matter of a 
special report to the 1926 Annual Conference 
of the Association of Superintendents of In- 
surance of the Provinces of Canada. The fol- 
lowing points will serve to indicate the char- 
acter of the questions which it is desired 
should be reviewed: 


1. Review of Present Situation—.An out- 
line of all such insurance presen:ly 
in force or actually proposed, to- 
gether with consideration of the ex- 
tent to which such plans comply with 
the supervisory and regulatory in- 
surance laws of the province. 

2. The Contract—The form of the 
“open” or “master” policy; the form 
of the subsidiary contract or certifi- 
cate of participation received by the 
ultimate purchaser; and the extent 
of compliance with the existing law 
and desirability of modification 
thereof. Cancellation clause. 

3. The Premium Rate. — Consideration 
thereof in relation to the Ontario 
law prohibiting unfair discrimination 
in rates between risks within On- 
tario of essentially the same phys- 
ical hazard in the same territorial 
classification; to the desirability of 
making the same rate of premium 
available to the purchaser of a simi- 
lar automobile for cash; and to ex- 


isting schedules of rates fixed or 
charged now filed with the depart- 
ment. 

4. The Premium.—The desirability of 


separating the insurance premium 
charged from other service charges 
of the finance corporation and show- 
ing its amount upon the face of the 
subsidiary contract or certificate of 
participation delivered to the ulti- 
ma‘e purchaser. 

5. The Agency.—The rate of commission 
(if any) to be paid and to whom; 
the participation of the finance cor- 
poration, or automobile dealer or 
salesman, in the negotiation of a 
contract with a purchaser, and/or 
the receipt of commission therefor; 
the consequent necessity of compli- 
ance with the qualification 
law; and the execution or coun‘er- 
signature of the contracts bv licensed 
insurance agents in provinces which 
impose a resident agents’ law. 


agents’ 


In addition to reviewing existing practices 
and their compliance with laws presently in 
force, it is desired that views shou'd be pre- 

‘nted as to what plans are most desirable irre- 
spective of existing laws, in order that con- 
sideration may be given to the enactment of 
any legislation necessary to faciliate what 
may be established to be the legitimate needs 
of insurer as well as insured. 





14 


It has been suggested that the separation of 
the insurable interest of the finance corpora- 
tion or automobile manufacturer, from that 
of the purchaser, and insuring such interests 
by separate contracts and plans of insurance, 
would solve many of the present problems 
without undue interference with existing laws, 
The practical aspects of such a suggestion and 
any others which may be presented, looking to- 
ward a reconciliation of the conflicting inter- 
ests, will be welcomed. 


National Fire Promotions 

The following promotions and transfers have 
been announced by the National Fire of Hart- 
ford: W: C. Browne, State agent in West 
Virginia, has been made superintendent of the 
improved risk department at the home office, 
and C. J. Bauerle, State agent in Western 
New England, to be general adjuster at the 
home office. Mr. Bauerle will be succeeded by 
State Agent Hinsdale, who has been trans- 
ferred from Boston. Seth W. Ashton has 
been made special agent to help Mr. Hinsdale, 

Special Agent L. F Braman has been trans- 
ferred from Western to Eastern New Eng- 
land; R. E. Mullen and W. L. Bellmer, special 
agents, will handle the field work in West Vir- 
ginia; G. E. Moffette and F. T. Crossley, 
special agents, have been assigned bigger re- 
sponsibilities. 





Syracuse Commission Meeting 

The Committee of Ten, which was appointed 
last July to draw up plans for the organiza- 
tion of an association to govern commissions 
in the Syracuse Division of the New York 
Fire Insurance Rating Organization, gave its 
report at a meeting of fire insurance com- 
panies held at the Hotel Biltmore, New York 
city, this morning. 

The committee was appointed as the result 
of action taken at a conference of companies 
which are members of the Rating Organiza- 
tion and is made up of R. M. Bissell, chair- 
man; C. G. Smith, ex-officio, as chairman of 
the conference; N. S. Bartow, Sheldon Catlin, 
P. L. Haid, Edward Milligan, E. G. Pieper, 
C. A. Ludlum, N. A. Weed, and Charles H. 
Yunker. —_—_——_—_ 
Kansas City Agents Elect 
Mo., January 11—B. J. 
Fradenburg of the firm of Fradenburg & 
Trotter, was elected president of the Insurance 
Agents Association of Kansas City at the an- 
nual election of officers last week. A. H. 
North of Scarritt & North was chosen vice- 
Fred V. Griffith of W. B. 
Johnson & Company, was reelected treasurer. 


Kansas. Ciry, 


president, while 


The two new members of the executive com- 
Lester Peterson 
Brothers and C. R. Fidlar, Kansas City In- 
surance Agency. 


mittee are G. Peterson of 


New Palmetto Plan Approved in 
California 

San Francisco, Cauir., January 12.—The 
new plan of the Palmetto Fire for insuring 
automobiles has been approved in 
attorney-general as_ being 
substantially in accord with the laws of that 
State. 


Chrysler 
California by the 
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= Se 
NORTH AMERICA BUILDING TO HAVE SYLVANIA INCREASES CAPITAL VIRGINIA LEGISLATURE IN SESSION 
SEARCHLIGHT Company Will Also Extend Operations t® idea of Fand fer Séate’s Tantean Ga 
New Home Office of Philadelphia Company Include General Fire Business lieved Dead—Other Monopolies 
Will Have Novel Equipment The capital of the Sylvania Insurance Com- Discussed 
pany of Philadelphia has been increased from RicuMonp, VA., January 13.—The Virginia 


Nearly a third of a billion candlepower— 
225,000,000 in round numbers—will be sent into 
the heavens by the giant 36-inch searchlight 
which is being installed on the top of the new 
building of the Insurance Company of North 
America in Philadelphia. So powerful is the 
licht that it will be visible for many miles ; 


$100,000 to $200,000, and the company will general assembly meets here today in biennial 
start to write general fire business throughout senaion 

Pennsylvania on an agency basis. Previously There is talk galore of State funds. A 
the charter ot the Sylvania permitted the writ- monopolistic fund is threatened for writing 
ing ot automobile fire and theft only. Tt will workmen’s compensation. Another is proposed 
also extend its activities in automobile fire and for automobile liability insurance. And while 

T 
theft to the States of New Jersey and Penn- there has been talk of an effort to have passed 


sich searchlights have a consistent visibility of 
such searchlights hi : : os ae : 
st ’ sylvania, but will not write general fire there ., y+, . . ° : : 

ox miles, and on occasions can be seen for 50, . ’ 5 a bill creating a fund for carrying fire in- 


7s and even 100 miles. Lhe light is the 
largest which has been sold in the East for ad- 


ase sige ; ; ee Y surance on State owned property, such a 
nie Sylvania will reir — —o ses measure having failed of passage two years 
ertising purposes and is he breed seg _ Fonidageorai ago, it is believed that the fire which prac- 
Nene 2 pea in tl i ia Fire Underwriters Asso- . : “gid , 
The beam of the searchlight which was van gente wi J tically destroyed the historic governor's man- 
: 3 : ciation, the Philadelphia Suburban Fire Un- sini 155k aie at set thi . 
secured through the Western Electric Com- “se hepibialiie: aed: tie Ctelewuadiaee sion last week has put a quietus on this move. 
: ; : derwriters Association < 7 7 phar i : . 
any, Philadelphia, will be elevated slightly spa : ; Apart irom the proposed fund for carrying 
pany, ‘ Association of the Middle Department. John . hile. Habilite ee ¥ 
above the horizontal. It will be rotated con- = - automebule ability, a bill has been prepare 
a : : K. Payne, of the Hare & Chase fire agency, ;.. ; trodes ciation. exes tieseeaiian ieee 
tinuously by means of special mechanism con- “ll be in cl aiid oad ti M ior introduction, making such instiranc 
ated Sa the tase will be in charge of ali the underwriting. Mr.  sulsory in the State, but without provision for 
tamed 1 ena ; ree Payne has had a wealth of experience in fire . state monopoly 
The net weight of the searchlight itself is tenderevities: is Pidladetiiie a State monopoly, 
1000 pounds, and the weight of the rheostat 450 - The \ irginia ee ee —_ 
es : : : = is fostering an agency qualification law, which 
pounds. It is known as a 36-inch searchlight, Biye Goose Officials fo Take Long Tour |, 4, ; ile Saal , 
seems likely to meet with favorable reception 





this dimension applying to the diameter of the : Bae i ae os. dle re 
a oie sadn giles ol Muwavukee, Ws., January 11.—Hig High-  i,, the legislature, although a qualification law 

mirror, which is of parabolic silvered glass, teniie. Mlain: Viet Ciuah tae 4a. ies t 

wich its surface very accurately ground to par- ee eee ie was defeated in 1924. 

, ' Myers of Waterloo, Iowa, sccompamed by There is also a movement afoot to change 


abolic form so as to concentrate the light from Grand Wielder of the Goose Quill Paul E. shea Ses nin tha amesdiid i aie 
the high intensity arc into a long, narrow beam. Rudd of Milwaukee, Wisconsin, will start pe Ri ae on ents’ Hoean.cl Gieiel 
The light source is a fully automatic arc, spout January 22 on one of the longest trips er $100 ih rn jn aia sacha In 
maintained between the ends of two carbon ever taken by Grand Nest officers in the visita- Ce , re Pape em a ves aiid ri 
rods. By means of a thermostat, the crater tion of Ponds. The itinerary of this trip will Kase ph aren it in Sittieske 2 tin cia 
of the positive carbon is held constantly at the  incfude visits to Montana Pond at Butte, Mon- fa of dali ker Siete, te pera 
focal point of the mirror so that the beam is day, January 2sth; Washington Pond at pt Stina sate eis pniiale Pais on 
always correct. The thermostat is operated ciokane, Tuesday, January 26th; Pacific po ais ceaalitds ce salad oti ee anal id 
by a tiny beam of light which is transmitted Northwest Pond at Seattle, Wednesday, Jan- Ps pent je igs ny ; 
from the arc to the temperature-controlling uary 27th; British Columbia Pond at Van- — The life Niemi schdineiie silat stains tee 
device by means of a system of lenses and mir-  ooyver, Thursday, January 28th; Oregon Pond jit peng i Se eae 
rors. By means of a relay the arc voltage is 21 Portland, Friday, January 20th; San Fran- ets ie 
held constantly at 80 volts. cisco Pond at San Francisco, Monday, Feb- 
The searchlight will be finished in battleship yary rst: California Pond at Los Angeles, 
gray. The drum is provided with ventilation, Tuesday, February 2nd; Utah-Idaho Pond at 
so intense is the heat of the arc. In the base cat Lake City, Thursday, February 4th, and 
there is a rotating motor, but a clutch is also CoJorado Pond at Denver, Saturday, February 
provided so that the motor can be disconnected th. This will permit attendance at the big 
and the searchlight revolved by hand. meeting at San Francisco, which has been held 


law makers. 


Heads Jefferson Insurance Company 
David M. Darby was elected president of the 
Jefferson Insurance Company at the organiza- 
tion meeting of the company held this week 
in New York city. The company is being 
each year the first Monday in February for organised wonder ee New York State laws by 
Michigan Millers Mutual Branches Out several years past. — ee inde titan a 
ia ‘ poration. Other officers elected were: R. S. 
Lawsinc, Micu., January 9,—Formal ad- Most Pah es heraed oe siren Britton, vice-president; J. Leer, vice-president ; 
mission by the board of directors that the to visit just as many of the Ponds as possible. A. H. Levinson, secretary, and W. G. Web- 


Michigan Millers Mutual Fire of this city —_—_—_—___—__ s:er, treasurer. The company is to have an 
no longer maintains a specialized policy of in- Charles B. Hill Retires initial capital of $200,000, subscribed for at 
suring mills is made in a letter mailed out to Charles B. Hill has been retired with a pen- 200 per cent of par, thus creating a $200,000 


the membership this week advising of the an- sion from the Reliance of Philadelphia. Mr. surplus. It will write fire and all business pro- 
nual meeting, January 29. The admission, Hill was with the company for fifty-three vided under Section 110, New York State In- 
which has not been necessary to apprise stock vears. He does not plan to retire from the surance Law. 

msarance interests in this territory that the husiness altogether, however, and will continue eee 

Michigan Millers was accepting general risks, his post as secretary of the Philadelphia In- Automobile Insurance Company Joins 
is in the form of proposal by the directors that surance Fire Patrol, which he has held for Railroad Insurance Association 
membership requirements for the board be twenty-seven years, and will become an inde- At a meeting of the Railroad Insuratice 
changed to allow election of directors and pendent broker. His offices will be in the Association held to-day, the Automobile Insur- 
officers who are not engaged in the milling Franklin Fire uilding, Philadelphia. He ance Company, of Hartford, was admitted to 
industry. The change would be brought about started with the Reliance in 1872 as clerk, was membership to participate in the business of 
by amending an article limiting such director- assistant secretary when the Fire Association the Association written from January 1, 1926. 
ships to actual millers so that only a major- took over the company, then becoming cashier In the future, the railroad insurance business 
ty of the board would necessarily be made of the local department, which is the position of the Automobile will be handled only through 
up of this class. he held at his retirement. the Association. 
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NEAL BASSETT, President 


HEAD OFFICES: NEWARK, N. J. 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
JOHN KAY, Vice-President A. H. HASSINGER, Secretary 
JANUARY Ist, 1925, STATEMENTS 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


ASSETS LIABILITIES CAPITAL NET SURPLUS 
$15,123,531.91 $8,536,871.80 $3,000,000 $3,586,660.11 
THE GIRARD FIRE AND MARINE INSURANCE CO., Organized 1853 
$5,474,032.20 $3,213,098.14 $1,000, $1,260,934.0 
MECHANICS INSURANCE CO. OF PHILADELPHIA, Organized 1854 
$4,175,490.93 $2,575,127.95 $600,000 $1,000,362.98 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., Organized 1866 
$5,252,813.31 $3,751,385.75 $1,000, $501,427.56 


PHILADELPHIA, PA. 
DEPARTMENT OFFICES 


General Agents for Southern Territory: 


WELLS T. BASSETT, Secretary 


SURPLUS POLICYHOLDERS 
$6,586,660.11 


$2,250,934.06 
$1,600,362.98 


$1,501,427.56 
PITTSBURGH, PA. 


Pacific Department, SAN FRANCISCO, CAL., W. W. and E. @. POTTER, Managers 


Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston, 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 








] 








General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 
of Chattanooga, Tennessee 
Life Accident Health Automobile Accident 








Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 


ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 
CLARENCE iP DALY, President. DENVER, COLORADO 





























NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Manag:ws 
1 Liberty Street, New York 


GUSTAVUS B. HOLT, Specia! Agt- 


*OSEPH W. BECK, Special Agent 
72 Kilby Street, Boston, Mass, 


56 Richton Ave.. Detroit, Mich. 
FRANK G. DELA HUNT, 


pecial Agent 
726 Racine Street, Milwaukee, Wiz 


W. &. RAY, Special Ageut 
Terre Haute, Ind. 


| 
C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. | 7 W. Lake St., Minneapolis, Minn 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 














reneral ccident 


FIRE AND LIFE 












ee RICHA2DSON, United States Manager 


7 GENERAL BUILDING, 4m & WALNUT STS. 
PHILADELPHIA 


fel 7 ASSURANCE CORPORATION, Lt. 








1824 1926 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 











Great American 
Insurance Company 


se New Pork a 


Your Your 
Company INCORPORATED - 1872 Company 
STATEMENT JANUARY 1, 1925 


$12.500,.000.00 


Seanve FOR ALLY OTHER LIABILITIES 


21. 338,962.19 


ET SURPLUS 


] 4, 337, 235.32 
48,176.197.51 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64. 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Oifice, One Liberty Street 
New York City 


PACIFIC DEPARTMENT 
CLIFFORD CONLY, Manager 
210 Sansome Street, 

San Francisco, California 


WESTERN DEPARTMENT 
G. R. STREET, Vice-President 
W. L. LERCH, Manager 
310 S. Michigan Ave., Chicago, Hl. 
BOSTON OFFICE 
R0GERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 
NEW YORK—Wnn. H. McGee & Co.,General Agents, 11 So.William Street 


SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
CHICAGO—Wum. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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NEW YORK SURVEYS 
The Intangible Hazard—This was lately 
as the title of an interesting address 
delivered before an insurance body. As devel- 
oped, it seemed not to be intangible, but per- 
haps unknown hazard would come a little 


chosen 


nearer to stating it. Without attempting to 
settle the matter, it seems as though the time 
has arrived when there ought to be some form 
of protection for the unusual or undue hazard 
to which an individual might find himself ex- 
posed after he has made provision for specific 
protection as far as he possibly can. It will 
not do, however, to let this unknown hazard 
become the absorber of the specific protection, 
because the latter is cheaper and wi!l have a 
greater tendency to lessen the causes which re- 
quire protection. 

Alarm Service.—Bulletin number 2286 of 
the sprinkler department of the New York 
Fire Insurance Exchange lists the installation 
of twelve alarm services. The effect of this 
is to lift the grading of these twelve plants 
to a satisfactory point. The Bulletin also 
records one new equipment with a grading 
of 40 per cent. 

Fire in Sprinkler Risks. — Automatic 
Sprinkler Bulletin Number 2288 of the sprink- 
ler department of the New York Fire Insur- 
ance Exchange reports 47 fires occurring in 
sprinklered risks, the damage done being graded 
as follows: 2, none; 20, small; 2, very mod- 


erate; 5, moderate; 6, considerable; 3, large; 
1, building small, contents none; 1, building 
small, contents very moderate; 4, building 


small, contents moderate; 3, building small, 
contents considerable. 

Is Insurance Attractive for a Business 
Career.—At the School of Business of 
Columbia University, the application signed by 
the student calls on him to state the business 
in which he is going. Out of a registration 
of something like three hundred students, three 
hundred and twenty-nine to be exact, nine of 
the students stated that “insurance” was the 
business into which they were going. Possibly 
this is sufficient to tell its own story. It is 
sufficient at least to give food for thought to 


FIRE INSURANCE TOPICS 








iL ——— _ 








those who hope to see insurance develop as it 
should—not only develop as it should, but also 
to take its proper place in the community. 
Malicious Fire Alarms.—lt may be very 
well that over the New Year’s holiday there 
should be some indulgence allowed for the 
ringing of false fire alarms. At the same 
time, when the interest of the community is 
considered as well as the welfare of the fire- 
men, to have the alarms over the holiday period 
increase 25 per cent, due to the malicious ring- 
ing of false alarms, is something that ought 
to be dealt with summarily when an offender 
is caught. The fire departments of our large 
cities have enough genuine alarms to respond 
to without having the unnecessary labor with 
its strain particularly on the nervous system 
of responding to an alarm, only to find out 
that it was done only because someone thought 
that a good way of celebrating a_ holiday. 
There were seventy-two such alarms over the 
New Year week end in the city of New York. 


CHICAGO AND THE WEST 

J. B. White Retires—J. B White, of 
White & Hayden, Cook county special agents 
for the Glens Falls and Commerce Insurance 
companies, Glens Falls, N. Y., has retired, 
effective January I, after thirty-eight years of 
active service with the Glens Falls. Chester 
M. Hayden has been appointed manager of the 
Cook county branch and will have sole charge 
of these companies’ business. Mr. Hayden has 
been with the Glens Falls for seventeen years, 
a good part of the time as special agent, and 
is thoroughly familiar with this territory. 


BOSTON AND VICINITY 

Deplores Fire Waste.—Governor Alvan 
T. Fuller of Massachusetts in his annual mes- 
sage to the incoming legislature deplored the 
annual waste occasioned by fire. He also urged 
legislation requiring sprinklers in stables for 
the protection of horses and other animals. 

Admitted to John C. Paige & Co.—Gerald 
Henderson, son of Walter B. Henderson, 
senior partner in the Boston firm of John C. 
Paige & Co., was on January 5 admitted to 


membership in that firm. Gerald Henderson 
graduated from Harvard in 1921 and has been 
associated during the past three years with 
Marsh & McClennan of New York city. 


NEW ENGLAND EXCHANGE MEETING 


W. H. Boutell Is New President—Honor 
Paid to C. M. Goddard 


Boston, Mass., January 11.—The annual 
“night before’ dinner of the New England 
Insurance Exchange was held and much of the 
annual meeting was devoted to tributes to C. 
M. Goddard, retired as of January 1, 1926, as 
secretary of the Exchange, which office he held 
for thirty-five consecutive years. 


Mr. Goddard was eulogized by Guy E, 
Beardsley of the A®tna at the dinner. He was 


further eulogized at the annual meeting the 
next day by the retiring president, William H. 
Levis. 

At its annual meeting the Exchange elected 
W. H. Boutell, State agent for Eastern Mass- 
achusetts and Rhode Island for the A<tna, as 
its president for a term of two years. Mr. 
Boutell has been a member of the Exchange 
for nearly quarter of a century and has served 
it as a member of its executive committee, 
chairman of same, second vice-president and 
first vice-president. He is well liked and 
enjoys the enviable reputation of being 
described as “the agency man who is on the 
square.” Other officers elected were: Sec- 
ond vice-president, Harry Stuhlman, Fidelity- 
Phenix; executive committee, James Grover, 
New York Underwriters; H. C. Allen, Com- 
mercial Union; C. W. Elwell, Springfield Fire 
and Marine; all for a period of two years, 
G. M. Parker of the Insurance Company of 
North America was elected to the executive 
committee for a term of one year. 

Retiring President William Levis was pre- 
sented with a humidor filled with cigars as 
his parting gift from his associates in the Ex- 
change. Several changes in the supervision of 
the various department of the Exchange were 
occasioned by Mr. Goddards’ resignation, the 
appointment of Ralph Sweetland as his suc- 
cessor and of John Caldwell as assistant secre~ 
tary of the Exchange. 

Henceforth there will be a “Public Rela- 
tions” committee of the Exchange. C. M. 
Goddard is chairman of this committee, the 
ex-officio members being president, vice-presi- 
dents and secretary of the Exchange. 
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REINSURANCE ONLY 


CEDAR RAPIDS,IOWA 
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RELIABLE CONNECTIONS WANTED 
American Equitable 


Assurance Company of New York 


Metropolitan Assurance 


Underwriters of New York 


New York Fire 


Insurance Company of New York 


Large Capacity on Fire, Tornado, Use 
and Occupancy and Allied Lines 


Losses Paid in Allied Companies Since Organization— 


25,000,000 





Apply to HOME OFFICE, 92 William St., New York 











THE LEADING FIRE COMPANY 
OF THE WORLD 





COMPANY 
LIMITED 













BROKERS WANTED 


In outlying territories 
By 
A Stock Company 
writing 
Automobile and General Liability 
at 15% off manual 





Manufacturers’ Liability Insurance Company, 
Jersey City, N. J. 


OTHER LINES WRITTEN 


Workmen’s Compensation—Property Damage 
and Collision, Accident and Health. 











RATING IS THE VITAL FACTOR IN FIRE INSURANCE 
AND IS ONE OF CONSTANTLY INCREASING 
IMPORTANCE 


THE MAKING OF THE 
FIRE INSURANCE RATE 


EDWARD R. HARDY 
Asst. Mgr., New York Fire Insurance Exchange 








THIS IS THE FIRST BOOK DEVOTED TO THE SUB- 
JECT OF RATING EXCEPT THOSE WRITTEN 
TO EXPLAIN SOME SPECIAL SYSTEM 








Details of present-day rating methods are fully discussed’ 
and consideration is given to the effects on rating of the State’ 
nation, agent, broker and many other factors bearing upon 
premium rates. 


“Sy 
THOSE WHO NEED THIS BOOK—AND WHY 


The volume should find a place on the desk of the student, 
the buyer and the seller of insurance, because its aim is to 
explain the ever-present problems of rate-making and the 
methods taken to solve them. 

The book should find a place on the desk of the executive, 
because the problem of rate-making is one that never is at rest. 
Thus a convenient book of reference, which is at the same time 
suggestive, will assist in answering the questions that arise. 

The field man who finds himself more and more compelled to 
know about the making of rates can in this book find, if not the 
answer to his specific question, certainly a suggestion that will 
prove helpful. 

The local agent finds that he is expected to know more about 
the subject of the making of the fire insurance rate than he is 
about a similar phase of any other branch of the business. 

The adjuster needs in most cases to be informed of the inclu- 
siveness of the rate, when considering the liability of the com- 
pany for which he is called upon to settle a loss. 

The real estate man, who so often writes insurance with his 
business, will find this work of assistance, not only in helping 
him with immediate problems, but as suggesting points for 
developing business as well. 

The economist is, in increased measure, coming to appreciate 
the highly important part played by fire insurance. As the 
form of property insurance which was the earliest to become 
established, after marine, and the form which today is universally 
used, it demands a consideration that cannot be freed from the 
manner in which the sums paid are distributed and collected. 

The book is commended to all public, educational, and 
legislative libraries dealing with economic subjects. The 
librarian will have no other one book on the shelf that deals 
with the subject in its many phases. 

In this valuable treatise Mr. Hardy has described the history 
of rating in fire insurance from the earliest times to the present, 
and from this excellent and comprehensive work those who are 
engaged in the fire insurance business or who are studying the 
principles and developments of the business may derive all es- 
sential knowledge as to the methods now in use, or formerly 
followed in the rating of risks. 


THE MAKING OF THE FIRE INSURANCE RATE 


is handsomely and durably bound in maroon cloth 
with gold lettering, and contains over 350 pages. 


(In Press) 
Price, $6. per Copy 
Discount on Quantity Orders 
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RECOMMENDS CHANGES 





New York Governor’s Message Deals 
With Compensation Insurance 





WOULD INCREASE MAXIMUM 
WEEKLY PAYMENTS 





Seeks Addition of $5 to Present Provision 
of $20—Other Suggestions Made 


Governor Alfred E, Smith of New York, in 
his annual message to the Legislature of that 
State, has recommended that the maximum 
weekly compensation under the workmen’s com- 
pensation law be increased from $20 to $25, 
stating that more than one-third of the in- 
jured employees coming under the law now re- 
ceive less than two-thirds of their wages as 
compensation. He also recommends that all 
diseases arising out of, and in the course of, 
employment be made compensable, stating his 
conviction that this course would not result in 
any undue cost to industry. 

The chief executive of the Empire State 
wants the introduction of a standard method 
for disposing of eye injury cases, and the adop- 
tion of better provision for compensation in 
instances involving a healing period for in- 
juries resulting in the loss of bodily members. 
His plea for an increase in the membership of 
the State Industrial Board, made last year, is 
renewed and he suggests that the time limit 
within which claims for compensation must be 
filed be increased from one to two years. 

Another feature of that part of his message 
which refers to insurance seeks an amendment 
so that compensation appeals may be taken 
from the referee to either the Appellate Divi- 
sion or to the Industrial Board, but not to 
both. Insurance company underwriters will 
not concern themselves with the various recom- 
mendations in the Governor’s message unless 
they are adopted in some legal form, when, ob- 
viously, if the benefits are to be increased, the 
rates for the insurance will also be increased. 


National Safety Council Moves 


The National Safety Council has moved its 
headquarters to 108 East Ohio street, Chicago. 
The new telephone number is Superior 3666. 


Robert W. Watt Appointed 


Robert W. Watt has been appointed super- 
intendent of agencies for the Royal and Eagle 
according to the 


Indemnity companies, 


announcement made by M. E. Jewett, presi- 
dent. Mr. Watt was formerly graduate man- 
ager of athletics at Columbia University, 





which position he resigned to go with the Royal 
Indemnity. Later he was made special agent 
for that company in the Southern States, his 
promotion now being due to his good work 
in that capacity. He is a graduate of Colum- 
bia University and a veteran of the World 
War. 


R. C. Carson Goes With Liberty Surety 
Bond Company 


R. C. Carson, who has been with the Na- 
tional Surety Company as manager of its de- 
pository bond department, has resigned nis 
position to accept one as secretary and home 
office manager of the Liberty Surety Bond 
Insurance Company, of Trenton, N. J., where 
he will be in charge of the underwriting. Mr. 
Carson has had considerable experience with 
the National Surety and the Republic Casualty 
Company of Pittsburgh. 


New York Claim Men Meet 


The annual meeting of the New York Claim 
Association was held at the Yale Club, New 
York city, last night, and officers were elected 
for the coming year. 

Speakers scheduled for the gathering were 
Hon. Alfred J. Talley; Hon. James A. Beha, 
New York Superintendent of Insurance; J. 
Arthur Hilton of the New York Bar, and Wil- 
liam C. Archer, referee of the New York De- 
partment of Labor. 


H. L. Jones Becomes Comptroller of Lon- 
don Guarantee and Accident 


C. M. Berger, manager of the London Guar- 
antee and Accident Company in this country, 
has announced that Henry Lloyd Jones has been 
appointed comptroller of the United States 
branch and will take up his duties immediately. 


Republic Casualty’s Stock Selling at 
Twice Par 

The Republic Casualty Company of Pitts- 
burgh is selling the new stock issue, on author- 
ization of the directors to increase the capital 
to $1,000,000, at $20 per share, which is twice 
the par value, so that $111,667 will also be 
added to the surplus. 


PACIFIC INDEMNITY LAUNCHED 
Los Angeles Company Headed by Lee A. 
Phillips 

Los ANGELES, CALiF., January 12—The 
Pacific Indemnity Company, whose home office 
will be here in Los Angeles, has filed articles 
of incorporation and, it is understood, will 
begin with a capital of $1,000,000 and a surplus 
of like amount. 

The Pacific Indemnity is headed by Lee A. 
Phillips, vice-president of the Pacific Mutual 
Life Insurance Company, and the directors and 
stockholders are prominent capitalists, bankers 
and insurance men of Los Angeles, San Fran- 
cisco, Seattle, Portland, and San Diego. The 
Pacific Indemnity will write automobile and 
casualty lines and surety and fidelity bonds. 

J. M. Richardson Goes to New York 

John M. Richardson, Denver manager for 
the Maryland Casualty Company of Baltimore, 
has been made manager at New York city 
under Vice-President Kelly there. R. R. 
Dickerson takes his place at Denver. 

Other appointments in the New York office 
of the company are that of William G. Mackey 
as supervisor of the agency and production de- 
partment, and of Charles A. Morlock as man- 
ager of the compensation and liability depart- 
ment. 


James J. Hoey Issues Appeal for St. Vin- 
cent’s Hospital Fund Campaign 

James J. Hoey of the noted brokerage firm 

of Hoey & Ellison, New York city, has been 
made chairman of the St. Vincent’s Hospital 
Campaign in that territory. For the first time 
in 76 years of service, this institution is mak- 
ing an appeal to the public for funds with 
which to carry on the work. Mr. Hoey, in 
furthering this cause, has sent out a letter of 
appeal from which the following is taken: 
‘ —- first a its 76 years of service 
iii sage teeta oe ee 
__ St. Vincent’s must have $1,000,000 at once 
1 it 1s to continue to prove equal to the op- 
portunities for service—the demands for sery- 
ice—which present themselves to it in ever 
increasing volume. 

May I commend to your earnest considera- 
tion and generous action this first appeal 
which St. Vincent’s has made in three-quarters 
of a century? 











TO BROKERS 
For the only policy issued paying a woman for every illness (no exception) call 
THE MEACHAM AGENCY, Inc. 
Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City 


Telephone 1361 
Bryant { 1362 





1363 
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AETNA’S RUNNING MATE NAMED 


Century Indemnity Is Title of Casualty 
Company 

The ZEtna Insurance Company of Hartford, 
having recently purchased the charter of the 
Life and Guaranty Company of Connecticut, 
has decided to call the casualty organization 
the Century Indemnity Company and will seek 
court permission to change the name. 

The capital of the company will be $500,- 
000, with a paid-in surplus of $500,000. Ac- 
cording to the charter, the company may write 
both life and casualty insurance but only cas- 
ualty business will be written by it. 


New York Indemnity’s Los Angeles 
Branch 

The new branch office of the New York In- 
demnity Company, located at 1320 Corpora- 
tion building, Los Angeles, Calif., has been 
placed in charge of W. H. Schroder as resi- 
dent vice-president. Mr. Schroder resigned as 
manager of the Los Angeles branch of the 
United States Fidelity and Guaranty to accept 
the post, and E. A. Robbins, manager of the 
Dallas, Tex., office, succeeds him. 

Until the first of this year, the New York 
Indemnity was on the general agency basis in 
Los Angeles in the office of Rule & Sons. Paul 
Doring will have charge of the New York 
Indemnity’s surety department in its new Los 
Angeles branch. The changes on the coast fol- 
lowed a conference there between William 
B. Joyce, chairman of the boards of the Na- 
tional Surety and New York Indemnity Com- 
panies; E. A. St. John, president of the Na- 
tional; M. O. Garner, president of the New 
York Indemnity, and Thomas L. Bean, vice- 
president of the last named company. Men- 
tion of the opening of the Los Angeles office 
of the New York Indemnity was made in THE 
SPECTATOR last week. 


“The Broadcaster’ Steps Out 

The Broadcaster, the organ of the National 
Surety, New York Indemnity, National Ac- 
counting and National List companies, with its 
January, 1926, issue, appears in new and im- 
proved raiment. The cover is yellow and dark 
blue, the editorial headings are often hand- 
lettered and the whole character of the maga- 
zine has been so altered as to make it a much 
more interesting and valuable production. It 
easily ranks as one of the best company pub- 
lications in the insurance business. E. A. Col- 
lins, assistant secretary of the National Surety, 
and president of the Insurance Advertising 
Conference, is now the editor. 

The Broadcaster is launching two cam- 
paigns that should have the support of all in- 
surance men. It calls upon every individual 
to aid in the national drive to combat crime, 
and it seeks to reduce “unnecessary and 
onerous outstanding premiums” by adopting the 
principle of “Pay as you go—-unless you are 
going for good.” With regard to such 


premiums, The Broadcaster says: “The busi- 
ness is carrying traffic from which there is 
no tariff.” 





F. R. JONES REPORTS 


Secretary-Treasurer of Compensation 
Publicity Bureau Reviews Year’s 
Work 


ANNUAL MEETING HELD 


Summary Shows 2460 Legislative Bills 
Examined During 1925 

The annual meeting of the Workmen’s Com- 
pensation Publicity Bureau was held in New 
York city on Tuesday of this week and the 
report of Secretary-Treasurer F. Robertson 
Jones, dealing with the work of the past year, 
was then submitted. The Bureau now has a 
membership of nineteen companies, the Colum- 
bia Casualty and the Eagle Indemnity having 
been added during 1925. In his report, Mr. 
Jones poinced out that 45 legislative sessions in 
the various States occupied the attention of the 
Bureau with the results set forth by him as 
follows: 


This year (1925) bills for compulsory auto- 
mobile insurance of private vehicles (State. 
fund or others) were introduced in the fol. 
lowing States: California (2); Colorado (1); 
Connecticut (4); Delaware (1); Illinois (1). 
Indiana (3); Iowa (1); Maine (1); Massa- 
chusetts (12); Michigan (1); Minnesota (3); 
Missouri (1); Nebraska (1); New Hamp. 
shire (2); New Jersey (1); New York (6); 
North Carolina (1); Ohio (6); Oregon (1): 
Pennsylvania (2); Rhode Island (1): Ten. 
nessee (1); Texas (1); Vermont (1); Wash- 
ington (2); Wisconsin (3). 

In New Jersey, by legislative resolution, the 
life of the commission studying compulsory 
automobile insurance was continued to 1926, 

Altogether, sixty bills (including counter- 
parts) of this type were thus introduced, of 
which two (one in Connecticut and one in 
Massachusetts) were enacted. 

Of these, ten were compulsory automobile 
insurance bills with State-fund features and 
were introduced in Massachusetts (3), Wash- 
ington (2), and in Michigan, New Hampshire, 
New York, Rhode Island and Oregon. 


I!linois Indemnity Started 
The Ilinois Indemnity Company of Chicago 


: i ; 1913 1915 1917 1919 1921 1923 1925 
Number of bills examined by the Bureau........... 3,579 3,732 2,899 2,903 2,465 2,517 2,460- 


Number of bills found to affect casualty and surety 
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Number of bills affecting casualty and surety interests 
that WES ORG oa eae are eg cosine Vise ees Sie areas 


Number of bills examined by the Bureau........... 
Number of bills found to affect casualty and surety 
ek EAE CALS ADS et a rod Ren nt Read See 
Number of bills affecting casualty and surety interests 
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STATE Funps 
Under the head cf “Opposition to Mon- 
opolistic State Fund Workmen's Compensation 
Insurance,” the report stated: 


Bills to establish State fund monopolies of 
workmen’s compensation insurance were pend- 
ing during 1925 in the following States: 
Florida, Illinois, Massachusetts, Nebraska, New 
York, Wisconsin and in Congress for the Dis- 
trict of Columbia. <A bill to create a com- 
petitive State fund failed in Illinois, but passed 
in Arizona. The latter, however, owing to 
injunctive proceedings, may not become op- 
erative for some time. In Oregon, a resolu- 
tion for a constitutional amendment to permit 
the enactment of a compulsory compensation 
law with State-fund monopoly of insurance 
was defeated. 


An interesting section of Mr. Jones’ report 
dealt with legislation affecting compulsory 
automobile liability insurance and on this ques- 
tion said: 


1,203 981 1,085 876 1,119 1,247 

421 280 269 356 241 284 368 
1914 1916 1918 1920 1922 1924 

1,140 1,145 1,392 843 883 1,291 

454 484 337 469 396 563 

94 103 100 155 68 127 


has been licensed in Illinois with a capital of 
$200,000 and a surplus of about $100,000 to 
write automobile business. Eugene B. Mattee 
is president; Hunt Wentworth is secretary, 
and Harry §S. Hall is treasurer. 

All of the directors are Chicago residents. 
J. P. Rend, director, is president of the W. P. 
Rend Company; Paul S. Moyer, president, the 
Aridor Manufacturing Company; Henry R. 
Gross, president, Unity Manufacturing Com- 
pany, and Edmund A. Russell, first vice-presi- 
dent, Otis Elevator Company. 


Standard Accident’s Boston Branch 

A branch office is to be opened in Boston 
by the Standard Accident Insurance Company 
of Detroit, and will be located at 40 Broad 


street. Grove B. Griffith has been appointed 
manager. It will supervise and write all 
lines, 








PRELIMINARY STATEMENTS OF CASUALTY, SURETY AND MISC. COMPANIES 


_ The following figures from the preliminary statements of Casualty, Surety and Miscellaneous Insurance Com 
panies, covering the year 1925, have been compiled from the returns made direct to THe SPECTATOR, 


ame 


: r Surplusto Net Pre- Losses Paid 
.Name and Location of Company Capital Total Policy- miums Writ- During 
Stock Assets holders ten During 1925 
1925 
American Surety, New York...........0.0ee05 5,000,000 19,278,115 8,025,379 8,775,535 2,787,121 
Business Men’s Assur. Co. (Acc. Br.), Kansas 
Ree ED a nies cent anes os ues sin wine eae aie 300,000 43,088,950 b 3,302,551 1,817,153 
Buffalo County Mut. Storm & Cyclone, Fountain 
ROME, UAB ois os: 9:5 0:0 55 0s s0:si6/ 19.8.6 saree aiasecersveceie Mutual b b 2,099 2,636 
Central Mut. Hail & Cyclone, Hortonville, Wisc. Mutual BAAGD = =§«- ewes  —« sant aces 15,843 
Economy Automobile, Freeport, Ill............ Reciprocal €152,175 91,148 166,490 52,929 
Fidelity Health and Accident, Benton Harbor... Mutual 66,000 47,700 23,294 119,421 
Great Northern Casualty, Chicago............. Mutual 13,519 12,595 48,458 15,511 
Harleysville Mutual Casualty, Harleysville..... Mutual 150,029 108,302 483,455 34,621 
Income Guaranty, South Bend, Ind........... 100,000 215,248 159,368 430,796 255,253 
Medical Protective, Fort Wayne.............. 300,000 2,312,522 733,050 1,087,635 442,470 
Minnesota Commercial Mens, Minneapolis..... Mutual 234,565 200,000 95,693 204,410 
Mutual Cyclone, Mischicot...........eesese08 Mutual 3,032 3,032 1,589 1 
Northwestern Trust, Grand Forks............. 100,000 494,714 165,000 37,442 13,208 
Oklahoma Mutual Indemnity, Oklahoma City... Mutual 69,521 28,137 115,960 39,565 
Preferred Automobile, Grand Rapids........... Reciprocal 104,279 70,621 97,305 27,424 
Travelers Health Assn., Omaha............... Mutual SOU0G =  Swieevene 466,676 359,256 
United Grain Growers Mutual Ins. Association, 
ee ee COP Or ee een oer oe Mutual 19,544 6,359 69,559 27,171 


a Ledger Assets. 6 Unavailable. c¢c Cash only. d Includes premiums on excess insurance. f Formerly the 


Standard Mutual Hail Insurance Association. 
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RATE INCREASE REJECTED 





Recommendations of National Coun- 
cil Frowned on in Utah 





INDUSTRIAL COMMISSION’S 
FINDINGS 





State Fund to Continue Compensation at 
20 Per Cent Below Stock Company 
Rates 
Satt Lake City, UTau, January 12.,—The 
Industrial Commission has rejected the rec- 
ommendations of the National Council which 
were in favor of increasing workmen’s com- 
pensation rates in Utah. 
held that in view of the fact that workmen’s 
compensation in this State is compulsory, there 
was no justification for asking 40 per cent of 
the premiums collected from the employer to 
pay expenses and profits of the underwriters. 
The Commission had asked the council to make 
a study of Utah conditions and recommenda- 

tions for increasing rates followed. 


The Commission 


The Industrial Commission announced in a 
resolution that it had reached a number of 
conclusions, which it set forth as follows: 

The period used in gathering the experience 
upon which the proposed rates are based was 
one of readjustment following the World War, 
when industrial conditions were far from 
normal; and rates so based for use during a 
period of normalcy (which we seem to have 
entered) would be as objectionable as, or more 
so than, the rates now in effect. 

In loading the proposed rates 40 per cent 
for overhead expenses, itemized as follows: 
Inspection and prevention, 214 per cent; claims 
expenses, 8 per cent; payroll audits, 2 per 
cent; home office, 714 per cent; taxes, 2% per 
cent; acquisition cost, 1714 per cent, the coun- 
cil has failed to differentiate in the matter of 
loading expenses between the Utah law, with 
its compulsory features, and other States 
which do not provide for compulsory insur- 
ance. 

Owing to the compulsory features of our 
law, 17%4 per cent for acquisition cost is exor- 
bitant. 

Seven and one-half per cent for home office 
expense is not justified. 

Eight per cent loading for claims adjust- 
ment could be materially reduced, were more 
careful investigation made. 

The Commission decided to continue the 
policy of having the State Fund handle com- 
pensation risks at rates 20 per cent below the 


stock company rates. 


FORM SILLIMAN-KUNKEL COMPANY 
Organization to Be Eastern Manager for 
Republic Casualty 
H. C. Silliman and H. G. Kunkel have or- 
ganized the Silliman-Kunkel Company of 
Philadelphia to succeed the Eastern Casualty 
Underwriters Company of Newark, N. J., as 
Eastern manager of the Republic Casualty of 
Pittsburgh and as general agent for the Home 
Fire and Marine for automobile, fire and theft 
business. The officers of the company are: 
chairman of the board, H. C. Silliman: presi- 
dent, H. G. Kunkel; vice-president, J. Richard 
Miller; secretary, R. A. Reinhardt; treasurer, 
Charles F. Bridewell; assistant secretary, J. 

W. Dickey. 
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HEALTH AND ACCIDENT 
UNDERWRITERS 


Midwinter Conference in Detroit Will Be 
Twenty-Fifth Anniversary Convention 


Harold R. Gordon, executive secretary of 
‘he Health & Accident Underwriters Con- 
ference, has notified members that the mid- 
winter conference of that body will be held 
at the Book-Cadiilac hotel, Detroit, on March 
2 and 3. An executive committee meeting will 
be held the evening before the sessions open, 
and those planning to attend should make their 
reservations for rooms direct to the hotel. 

The midwinter gathering will be the silver 
jubilee anniversary convention of the Health 
& Accident Underwriters and special enter- 
tainment and business features in commemora- 
tion of the event are being arranged. 

Among the speakers at the meeting will be 
R. Perry Shorts, who presided over the first 
session of the Health and Accident Under- 
writers Conference. He will speak on “The 
American Business Man.” 

Others who took an active part in the early 
days of the organization and who are to speak 
at the Detroit midwinter meeting are V. D. 
Cliff, president of the Federal Casualty Com- 
pany, who will talk on “The Origin of the 
Conference”: and A. E. Forrest, vice-president 
and secretary of the North American Acci- 
dent, whose subject will be “Accident and 
Health Insurance—Past and Future.” Another 
of the speakers will be Dr. Morris Fishbein, 
editor of the Journal of the American Medical 
Association, who will describe “Rejuvenation 
and the Prolongation of Life.” 


E. M. Linville Goes With Marsh & 
McLennan 


E. M. Linville has become associated with 
the noted New York insurance brokerage firm 
of Marsh & McLennan and assumed his new 
duties on Monday of this week. The connec- 
tion should prove mutually advantageous, as 
Mr. Linville is a thoroughly experienced in- 
surance executive of outstanding ability. 

Mr. Linville has a fundamental and accurate 
knowledge of both field production and office 
management. Starting in the loss department 
of the London Guarantee & Accident, he 
studied law and successively was connected 
with the Travelers and the Ocean Accident & 
Guarantee. He joined the New York In- 
demnity in 1922 as vice-president and general 
manager when that organization first began its 
active drive for business. Subsequently he be- 
came president of the New York Indemnity, 
resigning from that post in 1925. 


R. Howard Bland Makes Radio Talk 


R. Howard Bland, president of the United 
States Fidelity and Guaranty Company, deliv- 
ered a radio talk from Station WBAL, Balti- 
more, last Monday night. His remarks dealt 
with the importance of Baltimore as a cas- 
ualty and surety insurance center. 


21 


< 


PENNSYLVANIA SITUATION 





Legislature May Consider Compensa- 
tion and Compulsory Auto 
Liability Laws 


RECIPROCAL EXCHANGES TO MEET 





Club Insurance Scheme Worse in Keystone 
State Than Elsewhere, Says G. E. 
Turner 

PHILADELPHIA, Pa., January 14.—Yesterday, 
January 13, the Legislature of Pennsylvania 
met in special session at Harrisburg, by reason 
of the recent call for such meeting by Gov- 
ernor Pinchot. According to the laws of this 
State the governor must send with his cail 
specific reasons for the action. This has been 
done. He also has the authority to amend the 
call at any time during the session. Now 
comes the all important question—will he avail 
himself of this privilege? 
it is thought that he may do so, especially 
affecting insurance. It would not be surpris- 
ing to see an amendment to the call asking for 
the passage of laws on both workingmen’s 
compensation and so-called compulsory auio- 
mobile liability insurance. A prominent local 
insurance man recently said: “I wish some- 
one would start a movement to have people 
everywhere rightly call this ‘Automobilists’ 
Financial Responsibility.’ ” 

Next week the annual meeting of the Asso- 
ciation of Reciprocal Insurance Exchanges for 
Pennsylvania will be held. It is rumored that 
this Association will pass resolutions calling 
upon Governor Pinchot to ask the present sés- 
sion of the legislature to pass a law regarding 
compulsory automobile liability insurance legis- 
lation. Just why the reciprocal exchanges 
should ask for such a law is questionable, ex- 
cepting perhaps that one may think that by 
having legal requirements of this nature the 
balance of its 15,000 members would be 
obliged to take out some form of automobile 
liability insurance. Reciprocal exchanges sell- 
ing at cost, as they claim, perhaps new insureds 
would be gained. : 

The club insurance scheme, according to G. 
E. Turner, of the Casualty Information Clear- 
ing House, is worse in Pennsylvania than in 
any other State in the Union. “It is quite 
unfortunate,” he says further, “that Pennsyl- 
vania agents have been so long in awakening 
to this fact.” 


In some quarters 


Metropolitan Casualty’s Semi-Annual 
Dividend 
The Metropolitan Casualty Company recently 
declared a semi-annual dividend of 8 per cent 
on the capital s:ock, payable January 15 to 
stockholders of record at the close of business 
on January 8. 


Professional Insurance Licensed in IIinois 
The Professional Insurance Corporation of 

Des Moines, a mutual, has been licensed in 

Illinois to write public liability business. 
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BUSINESS MEN’S ASSURANCE 
CONVENTION 
Progress of Company Outlined by 
President W. T. Grant 


Kansas City, Mo., January 12—Prominent 
figures in the insurance world are making K:in- 
headquarters thi: 
are numerous 


sas City: their temporary 
month. Insurance 


and the speakers announced are widely known. 


gatherings 


One of the largest insurance companies of 
Kansas City, the Business Men’s Assurance 
Company, held its fourteenth annual convention 
at the Hotel Baltimore last week. It began 
January 5 with a registration of more than 
300 representatives from twenty-seven States. 
It closed with a banquet Thursday night, Jan- 
uary 7. 

W. T. Grant, president of the company, an- 
nounced new features had been added to the 
company’s policies for 1926, liberalizing the 
terms and features. He announced the adop- 
tion of the salary investment plan of insurance, 
in effect this year for the first time. 

A substantial increase in policies in force at 
the close of 1925 over 1924 was shown. At 
the close of 1925, Mr. Grant announced, there 
was $26,100,000 in life insurance outstanding, 
while the figure for 1924 was $15,821,000. The 
income, he said, was approximately four and 
one-quarter million dollars, while the new life 
business written amounted to nineteen and one- 
quarter million dollars as against twelve million 
dollars in 1924. 

The program was varied interesting. 
Following the opening of the convention by W. 
R. Parker, 1926 president of the One Thousand 
Club, greetings were extended the visitors by 
Mayor Albert I. Beach and Lou E. Holland, 
president of the Chamber of Commerce. Talks 
were made by F. J. Fleming, Okmulgee, Ok., 
leader in sales eight of ten vears and the lead- 
ing salesman last year, who was the retiring 
One Thousand Club president; A. W. Hogue, 
vice-president in charge of sales; J. C. Swift, 
Kansas City commission man and a director 
of the B. M. A.;: Ted M. Simmons, New Or- 
leans, vice-president of the Pan-American Life 
Insurance Company and president of the junior 
association, American Life Convention. E. J. 
Montague, director of field service, was in 
charge of arrangements. The banquet pro- 


and 


Compensation Rating Board Meets 
The twelfth annual meeting of the Compen- 
sation Inspection Rating Board was held to- 
day in the offices of the board at 370 Seventh 
avenue, New York city. Leon S. Senior, man- 
ager, gave his annual report and members of 
the governing commitee for 1926 were elected. 


Isidor Herz New York State Agent for 
Manufacturers’ Liability 
The Manufacturers Liability Insurance Com- 
pany of Jersey City has announced the ap- 
pointment of Isidor Herz, former director of 
the Trade Bank of New York, as State agent 
for the Empire State. 


NOVEL SALES PLAN 
Massachusetts Accident Has New and 
Effective Scheme for Getting 
Prospects 
A novel sales plan has just been prepared 
by the Massa- 
It con- 


end is now being sent out 
chusetts Accident Company of Boston. 
sists of a pay envelope, stamped with the com- 
pany’s name and that of the prospect and con- 
form 


facsimile in check drawn to 
the amount of $50. A flap tab carries this mes 
“Would you get this if you were sick 
or disabled?” Enclosed with the pay envelope 
is a card on which appears this inscription: 
“Our Proposition—We will guarantee that you 
will be able to attend to business for the rest 
of your life, and if we fail we will forfeit $50 
every week for the period you cannot attend 
to business. Are you interested ?” 

A table showing the promptness with which 
the Massachusetts Accident handles claims is 
also sent to the prospect. This indicates that 
out of 4867 claims paid during 19024, 4601 were 
settled within one day of receipt of proofs, 4213 
being paid on the same day proofs were re- 
ceived. The new sales plan of the Massachus- 
setts Accident is under the direction of F. S. 
Moore, manager of the commercial department, 
who is so well-known and experienced an in- 
suratice executive. 


taining a 
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NATSURCO CLUB DINNER 
Gathering on January 21 to Honor W. B. 
Joyce, Joel Rathbone and E. A. 
St. John 

The annual dinner of the Natsurco Execu- 
tives Club of the National Surety Company 
will be held this year at the Hotel Plaza, New 
York city, on January 21. It will honor Chair- 
man William B. Joyce, Vice-Chairman Joel 
Rathbone and President Edward A. St. John. 

The Natsurco Executives’ Club comprises 
officers and department heads of the National 
Surety Company, the New York Indemnity 
Company, the National Accounting Company 
and the National List, Inc. John L. Mee, vice- 
president and superintendent of agencies of 
the National Surety, is president of the club. 

Vice-President William A. Thompsor ifs 
chairman of the entertainment committee. Those 
assisting him are: J. A. Cochrane, A. H. 
Hayum, F. J. Danahy, Lyle Sands, N. P. 
Stewart and C, B. Babbage. The committee 
is maintaining absolute secrecy about its plans 
and the event is expected to be unique. 

Other committees include: Reception com- 
mittee—Secretary H. J. Hewitt assisted by all 
vice-presidents; finance committee, C. E. Dem- 
ing; ticket committee, W. D. Barrett (chair- 
man); FE. J. Miller, J. H. Foley, W. V. Cohen 
and O. H. Linn; dinner committee, W. L. 
Clemons (chairman), W. D. Barrett, C. B. 
Decker, R. A. Algire and A. E. Rousseau. 

Chairman William B. Joyce is at present in 
New York for annual meetings of his several 
companies, which will be held on Wednesday, 
January 20. He returns to his winter home at 
Beverly Hills, Cal, on the day following the 
dinner. 


NEWSPAPER POLICIES FREE 
Chicago Tribune to Pay Federal Life for 
Coverage Issued 


The latest development in the newspaper 
travel and pedestrian accident policies issued 
by the Federal Life of Chicago through the 
Tribune of that city is the announcement that, 
in the future, the Chicago Tribune will offer 
this $1 accident policy free to subscribers to 
sheet. The Tribune pay the $1 
premium to the Federal Life and is said to 
have arranged for 100,000 policies of this type. 

During the past ten months, the Federal 
Life has paid claims aggregating about 
$218,536 on the Tribune policies. The free 
policy offer now made by the newspaper applies 
equally to those now holding such _ policies. 
Renewals will be made free of charge to 
present subscribers who are policyholders. 


that will 


Ed. H. Clingen Made Insurance Manager 
of Potter, Hamilton & Butler 

J. H. N. Potter, Wm. H. Hamilton, Jr., and 
C. S. Butler, formerly of Butler & Baldwin, 
New York city, have formed the new broker- 
age firm of Potter, Hamilton & Butler, with 
offices at 9 East 47 street. Edward H. Clingen 
has been appointed manager of the insurance 
department. 

Mr. Clingen is an insurance man of much 
experience, both in personal production and 
in insurance office management. He has an 
extensive acquaintance among the brokers of 
New York city and vicinity and was previ- 
ously insurance department manager for 
Butler & Baldwin. 


Field Managers’ Meeting of Inter-State 
Business Men’s 


The semi-annual conference of the field man- 
agers of the Inter-State Business Mens Acci- 
dent Association was held at the home office 
in Des Moines recently. 

The business sessions of the conference were 
presided over by Robert A. Brown and were 
held each morning. The afternoons were given 
over to interviews with the home office depart- 
ment heads. Entertainment features in the 
evening consisted of dinners at the Des Moines 
and Grant Clubs followed by theater parties. 





Oregon Auto Indemnity Exchange 
Incorporates 

The Oregon Auto Indemnity Exchange of 
Portland has incorporated as a stock com- 
pany with a capital of $200,000 and a surplus 
of $100,000, the latier to be provided by the 
sale of stock at $150 per share. The com- 
pany will restrict its writings to automobile 
business only. Assets as of December 31, 1924. 
were $114,165 and the net surplus was $40,870. 


R. H. Maurice Chosen 


Raymond H. Maurice has been made in- 
surance manager of Butler & Baldwin, the 
prominent New York real estate and brokerage 
firm. 
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Actuaries’ Opinions on the American Men 
Mortality Table as a Legal Valuation 
Standard for Life Policies 


(Continued from page 4) 


Morr (Continued) 
were revised. 

The important point I 
wish to emphasize is 
that which Mr. Rhodes 
brought out. It is that 
if ever any new table is 
adopted, apart altogether 
from this one, complete 
revision of the insurance 
codes of each _ State 
would be necessary prior 
to adoption. It is very 
tmportant that this should 


Bracksurn'~ (Continued) 
benefits of a permissive 
table would inure to the 
competitive advantage of 
a very small number of 
non par companies. 

The American Experi- 
ence Table is the stand- 
ard recognized in every 
life insurance code in 
the Union and as an ar- 
bitrary test of solvency 
is accepted and used by 
both departments and the 
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be made clear in our dis- companies almost uni- 
cussion. versally. 
208s: 7 + * Me. Permissive legislation 


would mean a_ double 
standard of valuation 


Welch could not’ con- 
vince us it was neces- 
sary to wait five years. and would be used in 
If he could have told us_ field competition much 
in advance that the influ- as the old issues of pre- 
enza epidemic was com- liminary term and _ full 
ing along most of us_ reserve, now happily 
would have agreed with eliminated. 
him. Why should a pre-war 
table be adopted nearly 
seven years after the 
Armistice without gath- 
ering together data for 
the war and flu period? 


In the same discussion in 1919 (See Trans- 
actions XX) Mr. Hunter says, “I thoroughly 
agree with those who have pointed out that no 
company should use the new table as a basis 
for premiums or for distribution of surplus 
until its own experience has been tested because 
as a number of companies contributing their 
data to the investigation had a lower mortality 
than the American Men Table, therefore others 
must have had a higher mortality in order to 
obtain the average. The forthcoming report 
(Vol. II) on the mortality in different parts 
of the United States will show a distinctly 
higher mortality in some of the Southern 
States than the average of the whole country.” 

In my protest I make a similar statement as 
follows: “If it is an average table it follows 
that a part of the companies experienced a 
higher rate of mortality than the table indi- 
cates and such companies would be handi- 
capped in the event of its adoption.” 

In my oral discussion I called attention to 
the situation of a company in one of the States 
which “shows a distinctly higher mortality” 
than the average whose business was confined 
to such State, as a further argument for the 
American Experience Table, which has been 
shown in such States. 

Mr. Moir says he has heard no authoritative 
suggestion that the premiums would be in- 
creased at the older ages if the American Men 
Table were used. If he will refer to the same 
volume mentioned above he will find Mr. 
Morris of the Travelers saying, “In my judg- 
ment the new table, whether adopted as the 
basis of valuation or not, must result in a re- 
duction of premiums or cost at the younger 
ages and a corresponding increase at the older 
ages of issue.” This eminent actuary also 
agreed with Mr. Hunter that “the American 
Men Table would not provide for high enough 
mortality in some companies, many of which 
would be the younger companies.” 

Mr. H. I. B. Rice in the same Transactions 
says, speaking of the effect of the new table 
on premium rates, “Then it is obvious that the 
gross premium rate at older ages at issue 
would be considerably higher, and at the 
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younger ages at issue somewhat lower, than 
the American Table. This would not be un- 
desirable in a mutual company.” 

This same gentleman agrees with my views 
that there is great danger to the business in 
going to the legislatures for the enactment of 
a new valuation provision, and says, “The last 
period of general changes followed the Arm- 
strong investigation of 1905 and_ probably 
only those who had an active share during that 
period in trying to prevent ignorant, vicious 
and destructive laws and in establishing salu- 
tary laws, can fully appreciate the dangers in- 
cident to any fundamental changes in the in- 
surance laws of our various States. But we 
all have knowledge of the facts to be wary of 
bringing technical matters before legislative as- 
semblies.” 

Some of your readers will recall that the 
American Life Convention fought sixteen 
years to secure general recognition of the pre- 
liminary term method of valuation. They will 
appreciate the reason why I expressed opposi- 
tion to the idea of entering upon another long 
fight over a highly technical and academic 
question of tables of moriality. 

Mr. Percy Evans, president of the American 
Institute of Actuaries, after a very intelligent 
and concise review of the conditions existing 
in the business, says, “The substitution of a 
new table that.is not a maximum but a mean 
of experience will inevitably throw the whole 
existing system to the ground in confusion.” 

He closes his remarks in this discussion with 
the following very significant, and to my mind 
paramount, fact: “The general adoption of 
the new table would be unfair to companies 
operating in certain localities where the busi- 
ness will probably continue to show mortality 
in excess of the general average reflected in 
the new table.” 

Mr. T. B. Macaulay, the well-known Cana- 
dian actuary, says, “We talk as though this 
(table) fairly represents the experience up to 
date of the American and Canadian companies 
and yet this is not the case. It was experi- 
ence for a favorable time and for that only 
and we all know that if it had been continued 
for a little while longer the table would have 
been entirely different, for war and influenza 
would then have to be reckoned with. It is 
not a correct statement of the mortality among 
American and Canadian companies up to date 
and as we have no right to assume that things 
which have happened in the past wi'l not hap- 
pen in the future, we cannot, I think, take any 
such table, applying only to a favored period 
of time, as being a correct index of what the 
future is to be.” 

Further along in his argument he says, “To 
convince poliycholders or any man who can 
think outside of mathematical formula that 
this saving in death claims calls for higher re- 
serves and smaller distribution of surplus will, 
T think, be a very difficult task.” 

Were Mr. Moir and the other eminent actu- 
aries, whose opinions I have quoted, engaged 
in a “hullaballoo” and creating “just a smoke 
screen” when they deliberately expressed these 
views after giving the proposed American Men 
Table the study and consideration in 1919? 
Backed by these distinguished representatives 
of the mathematics of life insurance I some- 
how think I dealt “with an actuarial subject 
in a semi-scientific way” without conveying 
any “misinformation.” 

Mr. Moir thinks the American Experience 
Table “is completely out of date” and person- 
ally thinks “it should be abandoned instanter,” 
but he says “a permissive use of the American 
Men Table would probably bring about a grad- 
ual change which would not hurt any one.” 
This was not Mr. Moir’s view in 1919 when 
he repeatedly stated for the first and only 
time, so far as I recollect, he agreed with his 
contemporary in eminence as an actuary, Mr. 
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FE. E. Rhodes, that ‘complete revision of the 
codes of each State would be necessary prior 
to adoption (of a new table). It is very im- 
portant that this should be made clear in our 
discussion.” Happily I agreed with Mr. Moir 
and Mr. Rhodes in 1919 and have not changed 
my attitude either as “lawyer” or “semi- 
scientist” since. 

To my mind any provision of law, depart- 
mental ruling or company practice which is 
permitted and excused solely upon the ground 
of competitive necessity, is fundamentally 
wrong. 

Mr. Moir seems now to hold that the actu- 
aries of the large mutual companies opposing 
the new table are only pretending when “they 
solemnly preach their great concern for the 
welfare of the smaller non-participating com- 
panies.” Apparently it is his opinion that they 
can and do make a “net cost” lower than the 
American Experience, which he says the non- 
participating companies must meet and with- 
out the American Men Table the “smaller non- 
participating companies” would be powerless 
to meet “some real ‘cutthroat’ competition be- 
cause one or two large and wealthy non-par- 
ticipating companies could almost afford to to 
reduce their premium rates despite the pres- 
ent law.” 

This business of life insurance is not natu- 
rally or properly a competing commercial en- 
terprise and no company, large or small, has 
any right to utilize its fortunate position to 
wreck or threaten the success of competitors. 
It is wrong for any company, large or small, 
to engage in any practice which is a menace 
to the great American Institution of Life In- 
surance. A company which is so grasping and 
avaricious that it wants more than a decent 
share of the business of the country, and to 
secure it will engage in methods that may 
wreck competitors, large or small, is not only 
unwise but wicked. 

In this great business of co-operative benefi- 
cence, where the policyholders furnish the capi- 
tal for conducting its affairs; whether stock or 
mutual in plan, the selfishness of purely com- 
mercial undertakings has no place. A _ cut- 
rate policy of life insurance is an inexcusable 
anomaly. There can be no such thing in fact, 
and any form of policy pretending to appeal 
to the bargain counter sentiment, should not 
be approved by the supervising authorities. 
The padding of dividends for competitive pur- 
poses, is wholly improper. A _ so-called divi- 
dend paid when it is not earned or voted be- 
fore it is earned, deserves the disapproval of 
fair-minded executives and departments. 

This craze for bigness, this strife for vol- 
ume, this indifference to life insurance ethics, 
and these schemes for over-reaching compe- 
tition, ought to be condemned. 

Perhaps it might be well for life insurance 
executives, of both stock and mutual co.npa- 
nies, to emulate the example of the Nationaf 
Association of Life Underwriters and unite 
upon a system of canons of ethics for compa- 
nies and company management. Also that the 
actuaries get together some way and consent 
that attacks upon the American Experience 
Table of Mortality be taboo, at least until they 
can agree upon a new basis of valuation which 
shall be safe for all and a hindrance to none. 

Safety for each, safety for all and safety 
everv where, should be our motto. 

The commissioners, Mr. Moir to the con- 
trary, never requested that “the American Men 
Table be formed for the express purpose of 
having it used.” They have never asked why 
it is not used. The commissioners to-day are 
not asking that it be adopted and a vote for 
and against the substitution, permissive or ex- 
clusive, would be overwhelmingly in favor of 
the American Experience Table and against the 
other table—for the very reason stated by me 
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in the first paragraph of the protest filed with 
the committee. 

It is interesting to know what actuaries 
thought of the new table in 1919. Evidently 
at that time the most eminent men in the pro- 
fession were giving the same reason for stand- 
ing by the American Experience Table that I 
gave in my protest. Fortunately for me there 
are a goodly number of capable and well-known 
actuaries on my side to-day: Messrs. Rhodes, 
Mead, Buttolph, Washburne, Maclean, Ailli- 
son, Stookey, Owen, Larsen, Cavanaugh and 
others, not to refer to opinions privately ex- 
pressed to me by several of the best known ac- 
tuaries, not named, both company and depart- 
ment men. 

For these and other reasons I am disposed 
to adhere to the position taken before the 
commissioners’ committee. 


In response to the above letter, Mr. Moir 
replied briefly as follows: 


Mr. Morr’s CLosinc REMARKS 


Mr. Blackburn has been good enough to send 
me a copy of his remarks, which I have read 
with interest. I appreciate the writer’s sin- 
cerity and courtesy, although I cannot agree 
with him and still think there is much “smoke 
screen.” 

In 1919 the American Men Table was new 
to all of us; we had just suffered from the 
war; and we did not know whether the influ- 
enza epidemic was over or was merely sus- 
pended. The remarks made, and now quoted 
by Mr. Blackburn, were natural and proper to 
the time and circumstances. Given similar 
conditions and actuaries would probably make 
the same statements again. I would. 


But six years have elapsed since those quo- 
tations were appropriate, and ten years have 
gone by since the American Men statistics 
closed. These ten years, which included the 
war and influenza periods, have proved the 
adequacy of the American Men Ultimate 
Table. This controlling condition nullifies 
most of Mr. Blackburn’s further argument. 

Moreover, in 1919 we were discussing the 
compulsory use of the American Men Table, 
which would necessitate a rather complete re- 
vision of such statutes as those of New York. 
The permissive use of the table, since sug- 
gested has quite a different effect. 

I do not wish to be drawn further into this 
controversy. Time is a great healer; we can 
await developments and the change of senti- 
ment is likely to take place. 


January 5, 1926. 





Homer J. Buckley Defended by E. A. Collins-—-Offers 


Subsequent to the publication in THE Sperc- 
TATOR, under date of December 17, 1925, of a 
letter from Arthur W. Tager, secretary of the 
Diary Publishing Company, criticizing an ad- 
dress of Homer J. Buckley, president of Buck- 
ley-Dement Company, Chicago, Edward A. 
Collins, president of the Insurance Advertising 
Conference, has rushed to tke latter’s rescue. 
Mr. Dement wrote an open letter in reply to 
Mr. Tager, which was published in the previous 
issue of Tue Spectator. Mr. Collins’ letter, 
addressed to the editor of the publication, is 
appended hereto: 


[To the Editor of Tue Spectator] 


Without referring to the text of the address deliv- 
ered by Homer J. Buckley, president of Buckley, 
Dement & Co., Chicago, IIl., before the Insurance 
Advertising Conference, at its Pittsburgh convention, 
or without attempting to prolong, what might seem to 
many of your readers, a controversy over the merit, 
or lack of merit, of advertising novelties, permit me 
as the executive head of the Conference to make this 
statement for the purpose solely of clarifying the rec- 
ord of the case. 

Mr. Buckley spoke before the convention on “Turn- 
ing Cold Prospects Into Live Leads.” 

Mr. Arthur W. Tager, in a lengthy letter to the 
December 17 issue of THe Spectator challenges the 
validity of some of Mr. Buckley’s statements. 

Let me first make a character diagnosis. Mr. Buck- 
ley is personally known to me. To anyone familiar 
with Mr. Buckley and his genuinely enthusiastic ef- 
forts toward the successful promotion of all forms of 
legitimate advertising, he is regarded as strictly hon- 
IT have heard Mr. Buckley 
discuss other advertising media, notably newspaper, 
magazines, trade naper, billboards, and window dis- 
play. TI have heard his public utterances on the suc» 
cessful marketing of merchandise. I have read his 
hook on the subject. I listened attentively to his ad- 
dress before the Insurance Advertising Conference at 
Pittsburgh; and, in fact, presided at the luncheon, in- 
troducing Mr. Clifford Elvins, advertising manager of 
the Imperial Life Assurance Company of Toronto, 
Canada, and Conference Commissioner to the Na- 
tional Advertising Commission, who, in turn, pre- 
sented Mr. 


est and earnestly sincere. 


3uckley. 


Mr. Buckley is, to my knowledge, a most fervent 
Practitioner of his own principle; “if you can’t say 
anything good about a media, don’t say anything at 
all.” 

I am sorry T ain not in possession of Mr. Tager’s 
acquaintance, for the diagnosis must therefore be one- 
However, since it is Mr. Buckley who is here 


side d. 


to Arrange Debate 


the defendant, it is sufficient to deduce that Mr. Buck-just what is “a sad state of affairs in the selling side 


ley was inspired by honest and purely legitimate mo- 
tives in stating whatever he did state at Pittsburgh. 

Mr. Tager devotes the first 700 words of his let- 
ter to certain statements which Mr. Buckley made in- 
dicating that he (Tager) could find no constructive 
suggestions as to how “‘cold prospects could be turned 
into live leads” in the entire address of 9000 words; 
that, the remedies suggested by Mr. Buckley and solu- 
tions offered to rejuvenate cold prospects were not 
extraordinary. 


” 


Mr. Tager then says: 

“The discussion up to this point reduces itself to 
this, namely, that present insurance sales methods are 
faulty. Insurance companies, however, are improving 
their methods. But regardless of what insurance 
companies do to help and co-operate with their agents 
there will always be agents who will not work intelli- 
gently. This is in the very nature of things. Sales- 
men are salesmen whether they sell insurance or any- 
thing else. If, therefore, Mr. Buckley’s article merely 
concerned itself with the fact outlined above, there 
would be nothing in it to command any attention on 
our part. It simply would be just another speech. 
There is certainly nothing in his remarks that has 
never been known hefore. He has not added in the 
slightest to the store of information, data or knowl- 
edge on the subject of sales, insurance or otherwise. 
however, that we have taken the 
time and the trouble to answer his address is that he 


“The reason, 


attacks a very practical, economical and sound form 
of advertising, a form of advertising that has been 
tried and tested and proven to be successful. We 
quote in part that portion of his address which is 
unjustifiable: 

***Now, ladies and gentlemen, to me it appears to 
be a sad state of affairs in the selling side of the 
insurance business when you find companies trying to 
turn cold prospects into live leads by the use of bait 
of this kind. I know some of you can stand up and 
defend this procedure. Some of you will say it has 
worked and brought leads, but I hold, ladies and gen- 
tlemen, it is a criminal waste of good money, and is 
developing insurance prospects on an entirely wrong 
basis. You are paying too high a price for leads— 
you are not making a favorable impression upon the 
executives who are getting the material.’ 

“Tf Mr. Buckley’s address was prompted by a sin- 
cere desire and a plea for better direct-mail adver- 
tising and more timely follow-up, he should say this 
and nothing more. He should not, however, distort 
the issue by making statements which are not sup- 
The use of memorandum 
books is a sound, sane, legitimate, productive form of 
It is not ‘bait’. 
individually and in their order the objections raised 
by Mr. Buckley.” 


Perhaps the text has not made clear to Mr. Tager 


25 


ported by facts and results. 


advertising. We shall briefly answer 


of the insurance business” nor again, what Mr. Buck- 
ley means when he says “bait of this kind.” 

This juncture strikes me as being pertinent to jus- 
tify my position in this matter. Mr. Tager says 
“concerning the statement (Mr. Buckley’s) that this 
method of advertising is- a criminal waste of good 
money—we will let the companies themselves and not 
Mr. Buckley be the judge. I regard it my duty as 
president of the Insurance Advertising Conference to 
assume, if not to occupy the seat of judgment, the 
pivotal position. 

Mr. Buckley, in his address, read perhaps a dozen 
introductory paragraphs of letters which he, as a life 
insurance prospect, received during a given period. 
These paragraphs were of such similarity as to char- 
acterize all of the letters as ridiculous. If my mem- 
ory serves me, each paragraph started ‘fa handsomely 
bound memorandum book with your name inscribed in 
letters of gold is reserved at this office for you, etc., 
etc.” 

In denouncing this practice, Mr. Buckley did not 
attack, as Mr. Tager states, ‘“‘a very practical, eco- 
nomical and sound form of advertising.”?” He did not 
detract one iota from the utility of memorandum pads, 
or any other form of novelty advertising, but rather 
enhanced the value of advertising novelties by point- 
ing the way to their proper use. 

Mr. Tager says again: 

“Concerning ‘the sad state of affairs in the selling 
side of the insurance business’ when you find com- 
panies trying to turn cold prospects into live leads 
by the use of ‘bait? we can metely say that results 
count. We respectfully refer Mr. Buckley to the 
statement of sales for the past ten years made by 
those companies who use sales helps in their sales 
promotion work. The record speaks for itself. Thou- 
sands of agents all over the country—representing 
companies who do and do not use these sales helps— 
resent Mr. Buckley’s alluring reference to ‘bait’. 
Thousands of agents can testify as to the merit amd 
value of these sales aids. 

“This testimony of thousands of agents is certainly 
more convincing than the personal opinion of one 
theorist who never sold insurance. We might add 
further that thousands of agents who represent com- 
panies that do not use memorandum books, etc., that 
these agents independently and with their own money, 
buy for themselves, various articles which they use 
in making sales and creating good will. 
come to realize the advantage of this form of ad- 
And they are prepared, financially, to set 
aside their own personal appropriation for this pur- 
pose. 

“Concerning the statement that this method of ad- 
vertising is a criminal waste of good money-—we will 
let the companies themselves and not Mr. Buckley be 
We do know, however, that the companies 


Agents have 


vertising. 


the judge. 
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Fidelity Phenix Fire United States Fire National Fire of 
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Established 1805 by David Parks Fackler 
EDWARD B.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consuiting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 











MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 











Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
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New York 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 











A. SIGTENHORST, F.A.LA. 
[CONSULTING ACTUARY 


National City Bank Bidg., WACO, TBXAS 











HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK F. HAIGHT, President 
INDIANAPOLIS 
OMAHA DENVER DES MOINES 
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COPELAND and COTHRAN 


CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 














GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 














Conservation Specialists 





The Otis Hann Company, Inc. 
‘Life Insurance Service”’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 











L.A. GLOVER & CO. 1 


Consulting Actuaries. Life Insurance 
Accountants, Statisticians 


29 South La Salle St 
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JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordin ary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 




















E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Adjuster 




















T. J. McCOMB 
CONSULTING ACTUARY 


Colcord BIldg., OKLAHOMA CITY, OKLA. 





SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT. 




















Statisticians 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 

















ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSSE 








Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 

relieve you of the pressure of annual statement 
filing. 
B& We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: JOHN 1090 


50 John St. New York City 
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POSITIONS WANTED 








Wanted—General Agency 
Life Insurance 
Eastern Penna. or Delaware 


By one who for past fifteen years has been with 
one of the oldest eastern mutual life companies. 
Last ten years under a General Agent’s Contract. 
Just past forty years of age, and ready for a 
real connection with some good company. 


Address—General Agent, 
Care of THE SPECTATOR 











who do use our sales helps would not continue to do 
so if they and their agents did not find it profitable. 
If we can read between the lines, it is our opinion 
that Mr. Buckley would like to have these companies 
spend their appropriation for some of his direct by 
mail letters and literature.” 

Of course, the evidence before me does not include 
the testimony of thousands of agents, but it does con- 
template the opinions of about one dozen advertising 
managers of the biggest life insurance companies using 
memorandum books as “bait.” Mr. Leon A. Soper, 
manager of Sales Promotion of the Phoenix Mutual 
Life Insurance Company, and former president of the 
Insurance Advertising Conference, is the chairman of 
a committee, still functioning, to eliminate the dupli- 
cation of such paragraphs in “bait” letters as was 
pointed out by Mr. Buckley. The Insurance Adver- 
tising Conference refers to such letters as “‘bait’’ let- 
ters, despite Mr. Tager’s statement that “thousands of 
agents all over the country—representing companies 
who do and do not use these sales helps—resent Mr. 
Buckley’s alluring reference to ‘bait.’’”? I should 
naturally be guided in my judgment did I have this 
evidence of ‘thousands of agents’? before me. Lack- 
ing it I must regard it as hearsay, and be contented 
with the findings of the Insurance Advertising Con- 
ference committee. 

This committee and the Standards of Practice Com- 
mittee, of which Mr. Luther B. Little, Director of 
Publications, Metropolitan Life Insurance Company, 
is chairman, lauded Mr. Buckley for “performing a 
distinct service to the Insurance Advertising Confer- 
ence, bringing to its attention the harmful effects of 
too great similarity in the letters now being used by 
certain of our life insurance company members, 
purely in the spirit of a desire to help increase the 
effectiveness of the insurance advertising dollar.” 

Nothing in Mr. Buckley’s address could be con- 
strued by a fair-minded listener as justifying this 


attack by Mr. Tager: “If we can read between the 


lines, it is our opinion that Mr. Buckley would like to 
have these companies spend their appropriations for 
some of his direct-mail letters and literature.” I am 
sure Mr. Tager will desire to retract this statement 
when he has before him a more complete perspective 
than that used as a basis for his letter to THE Spec- 
TATOR. 

If Mr. Tager is willing, as he says he is, to refer 
to the judgment of the insurance companies and 
agents the statement (made by Mr. Buckley) “that 
you are paying too high a price for leads,” I can in- 
form him, that Mr. Soper’s committee has already 
reached the same conclusion. Mr. Soper’s committee 
is the nearest approach possible to the “judgment of 
companies and agents,” since it includes the very ad- 
vertising managers who would naturally determine 
company opinion, and likewise includes agents. 

If Mr. Tager is willing, as he says he is, to refer 
the statement (made by Mr. Buckley) “‘it is a crimi- 
nal waste of good money” to the judgment of the 
companies. I can inform him that Mr. Soper’s com- 
mittee again reached the same conclusion by exchanges 
of experience. 

Mr. Tager’s letter embraces altogether too broad 
a field of unsupported testimony about Mr. Buckley’s 
theories. Mr. Tager’s letter appears to one who 
knows the truth, as poignant and entirely too incon- 
siderate of the honest opinion of another. If Mr. 
Tager is not deliberately distorting some of the re- 
marks of Mr. Buckley, he then is in possession of an 
entirely erroneous, misconceived notion of them. 

However, if Mr. Tager invites Mr. Buckley, as he 
publicily does, ‘‘to give us some studied thought on 
this very important aspect of the problem” (referring 
to repetitive qualities of diaries and memo pads); 
and further, as Mr. Tager says, “as to the relative 
merits of our form and Mr. Buckley’s, this is a de- 
batable subject—we believe that much is to be said 
on both sides.”” The president of the Insurance Ad- 
vertising Conference offers to arrange a debate be 
tween Mr. Tager and Mr. Buckley at a time most 
prapitious—during the time and at the place of the 


’ 


next convention of the Associated Advertising Clubs 
of the World. The time is the week of June 20 and 
the place is Philadelphia. The Insurance Advertising 
Conference holds its annual convention at the same 
time and place. During this same period, the city 
of Philadelphia observes the Sesqui-Centennial in 
commenoration of American emancipation, the right to 
express one’s own opinions. What stage could be 
more fitting? 

In conclusion, I merely paraphrase the last para 
graph of Mr. Tager’s letter. In view of this evi- 
dence, the man who destructively criticizes the sin- 
cere, honest and constructive suggestions of another, 


does so because he is either ignorant of the facts or 





for personal motives deliberately distorts and perverts 
the issue. 


Sincerely yours, 
Epwarp A. Cottins, 
President, Insurance Advertising Conference. 
January 4, 1926. 


Business of 1925 
(Concluded from page 7) 
$72,120,497, 1924, $61,530,978. 

Provident Mutual Life, Philadelphia—New 
business paid for in 1925, $102,483,000, previous 
year, $96,673,000; insurance outstanding end 
of 1925, $757,580,000, 1924, $705,356,000. 

Reserve Loan Life, Indianapolis— New 
business paid for in 1925, $18,163,733, in 1924, 
$14,250,434; insurance in force December 31, 
1925, $67,472,792, 1924, $60,066,256. 

Royal Union Life, Des Moines.——New busi- 
ness paid for in 1925, $13,224,317, in 1924, $19,- 
711,007; business outstanding, December 31, 
1925, about $137,778,008, 1924, $118,031,43I. 

Southland Life, Dallas, Tex.—New business 
paid for in 1925, $25,025,905, 1924, $21,175,500; 
insurance in force December 31, 1925, $100,- 
077,572, 1924, $86,063,041. 

State Mutual Life, Worcester, Mass.—New 
business paid for in 1925, $66,103,116, 1924, 
$55,871,526, insurance in force December ay, 
1952, $472,827,103, 1924, $430,969,318. 

Travelers, Hartford—New paid-for life in- 
surance over $981,300,000 a gain of over 
$242,500,000; premium income of the three 
companies in the Travelers group, $137,400,- 
000, an increase of about $17,300,000. 

Western States Life, San Francisco —New 
business paid for in 1925, $34,520,000, 1924, 
$24,308,000; insurance in force December Sf, 
1925, $107,700,000, 1924, $87,675,000. 

Western Union Life, Spokane, Wash.—New 
business paid for in 1925, $16,480,081, 1924, $o,- 
366,828; insurance in force December 33, 3925, 
$70,176,921, 1924, $58,036,051. 








—Dr. J. E. Walker, president of the Universal Life 
Insurance Company of Memphis, Tenn., visited the 
Kansas. City, Mo., branch last week, where he was 
entertained. : 





INSURANCE STOCK QUOTATIONS 
The table below was corrected for THE SpecTATOR by the firm of Noble 
& Corwin, New York, who make a specialty of this class of securities. 


New York and Hartford Casualty and Surety Stocks 


Capital 

(000 Omitted) Bid 
Aetna Casualty and Surety..... wade 2,000 930 
MOURA INO ns vais exe 6 nasi haee ave ee $10,000 1227 
BONPTION SHIEOET «5 <.a)eis 4's vias cee 6e *5,000 177 
Fidelity and Casualty............. M4,.000 130 
Hartford Steam Boiler............ A2,500 690 
Metropolita WEE o siave cocad cows 750 92 
DEMTIOUED SOLGES .. 6.0. < <0. :0-01ewaceecee's B10,000 27 
NEW VOrk Casualty... occecc asco xe 750 123 
Peele T6d) ACCIIENE, 6:66 sccs dscccoes 800 
Travelers....... Sy aaa 1390 
United States Casualty 400 








* Par $50. ¢ Par $25. t Cap. inc. from $7.500 in Aug., 1923, at $100. § 100% stock div 
Oct., 1923 A Cap. inc. from $2,000,000 by stock div. B Cap. inc. from $7,000,000 by 
D 4% extra July, 1923, and 1% i 
ne. by stock div. Dec., 1922. M Cap. inc. from $2,000,000 by 100% stock div. Nov., 


stock div. 22 6-7%. 


1922, par value $25. 


All the above stocks have a par value of $100 except as otherwise noted. 


New York and Hartford Fire Insurance Stocks 





Capital 
(000 Imitted) Bid 
Aetna Insurance Co 5,000 640 
Amierican. AlliguCce:. . ....0s-06.65 es0cee 1,000 310 
Assurance Co. of America.......... 2,500 175 
Bankers and Shippers..........++- 1,000 250 
City of New York... ...00e- eewtes 1,000 310 


Glens Falls....... 


Globe and Rutgers......... 
Great American.........-. 


MINE ana ccxdiwaeeces 
Higstlosd Pit@c< <cccccacces 
Asked Dividend Rate OGG cone tacc ees Coke nd 
R50 12 OF Merchants Fire, com....... 
1290 12 OT Merchants Fire, pfd........ 
181 6 OD 31 National Liberty.......... 
135 ‘ Oy National Fite... 6 cc ccccsees 
710 15 OF WSR cw cele ccennncuces 
99 4J&J 18 North River 
220 90] 2 IWOPEHOEE 6 66.0 cece oe 
128 40M 31 POGQUNOg < dacdecenccudcsess 
730 18 Mo POOGME ss 6 cus eeetencecuns 
1405 PRIGOY Styvesant os oo cicceiccsves 
410 10 QJ 2 United Stmtess sco acicc'scues 


Westchester... cccccncccues 


* Par $50. t Par $25. 





extra Jan., 1924. Gcap. 


November 


Commonwealth...........- 
COMPINOUNAL Sos ic hxcuae cas 


Lc Lt ee ro ne 





easieaue 500 600 ? 107331 
(ounces +10.000 138 142 6 J&J 10 
eoccece U5,000 193 176 6 J&J 10 
se eeee +1.000 184 180 7 7& 
1,000 37 4814 2.40 
coe V3,500 1,675 1,700 2.40 QF 31 
Saas 12.500 299 303 16 OF 15 
Reece 71,500 190 195 5 QJ 2 
Preeti e Ws ,000 640 650 20 QF 
a I 018.000 365 37 18 J&J 
gileweréa 7750 140 5.50 OF 
ivaeees N250 109 110 7Q 
yeekan *1,500 355 8 J&J 15 
diciecceies ¥3.900 785 800 20 
Wadia *K3,000 248 252 8 J&J 14 
Pt2,000 112 116 30M 15 
c1,000 265 275 10 J&J 
Se aa’ +400 102 110 L6QJ 
waedame A5,000 580 590 24 OF 
oe ecees 700 200 210 6 OJ 
msiaeaa 7 R2,000 152 143 4QF 1 
occcees tF 1,500 454% 4613 E2QF1 


tPar$1u. § Par $20.U 5% or $1 extra, May, 1923. § Ex. 
stock dividend. A Cap. inc. from $3,000 in Dec., 1922, at $100. C Cap. inc. from 
$500,000 Dec., 1923, at $125. 6 
F Cap. inc. from $1,000,000 Dec., 1923, at $30. 
000,000 by stock div. 25%, Nov., 1922 


E1%% extra February and August; 1% extra May and 
_ # Cap. inc. from $10,- 
J 1% extra each d'v. period. Cap. ine. 


from $2,000,000 by stock div. Dec., 1922. L $1 50 extra April, 1924. N Cap. inc. by 


value com. changed to $25 


stock div. June, 1923; com. $600,000 to $7 500,000 prfd. $100,000 to $250,000; par 
O Cap. ne. from $12,000,000 by 50% stock div. Dec., 1922, 


P Cap. inc. from $1,000,000 June, 1920; 50% stock div.. 50% sub. $31.25. R Cap. inc. 


Asked Dividend Rate 


650 24 OJ d 
315 200] 15 value reduced to $25, Oct., 1922. 
a 8 F&A 1 ne. from $4,000,000, April, 1922. 
ey 10Q0M1 4X 5% or $1lextra May 1, 1923 
290 12JxJ 


a 
ra 3 


from $1,400,000 and Colonial Assurance merged Dec., 1922 
000 by 50% stock div. Apr1, 1923. U Cap inc. from $2,500,000 by sale at $35; par 


T Cap inc. from $1,000,- 


V Cap. inc. by 400% stock div. Dec., 1922. W Cap. 
Y Cap inc. from $2,000,000 by sale at $200 in 1924. 
z Ex Rights. 


All the above stocks have a par value of $100 except as otherwise noted. 
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for INDIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 











\ State Mutual Life Assurance Co. 


of Worcester, Massachusetts 
INCORPORATED 1844 





Cooperation with its salesmen and service to its policyholders have char- 
acterized the 


EIGHTY YEARS OCF LEARNING HOW 
that 
MAKES STATE MUTUAL FAMOUS NOW 


D. W. Carter, Secretary B. H. Wright, President 
Stephen Ireland, Superintendent of Agencies 











GREAT REPUBLIC LIFE INSURANCE CO. 
of LOS ANGELES, CALIFORNIA 

Has an opening for AGENCY SUPERVISOR to cover the 

California field. The services of a man of high character and 

experience in this work are desired. Must have successful 

record in securing, training and developing life insurance 


salesmen. ere iy dee ; ; ; 
Company is also considering similar appointment in Middle 


West. Address applications to: 


W. H. SAVAGE, Vice President, 
Great Republic Life Bldg., 756 S. Spring St., 
Los Angeles, California 














INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States 
Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 














Dakota. Liberal contracts for men of 
good reputation. 


“THE COMPANY OF CO-OPERATION” 


4 Q WE WANT AGENTS 
to push our five=-point-nine policies. 
Excellent territory. Iowa, Minne= 
sota, Missouri, Nebraska and South 
% 


THE DES MOINES LIFE & ANNUITY CO. 


Address J. J. SHAMBAUGH, President 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 











NEW EDITION IN PRESS 


Rewritten, Enlarged and Improved 


THE ADJUSTER’S MANUAL 


C. H. HARBAUGH, M. D. 
Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 


This widely known and used book no _ in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information required by adjusters of 


ACCIDENT AND HEALTH CLAIMS 


Among the new articles in this edition are those upon 


IVY POISONING HERNIA 

CARBON MONOXIDE SEMILUNAR CARTILAGES 
POISONING SLEEPING‘ SICKNESS 

WOOD ALCOHOL PROSTATE GLAND 
POISONING HYDROCELE 

SUNBURN ORCHITIS 

GOITRE HEMORRHOIDS 

CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 
excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 


New paragraphs have been added to every article under 
Diseases, on 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, The Adjuster’s Manual is divided into three 
sections, as follows: 


SECTION I—ACCIDENTS PROMINENT SIGNS AND 
INFORMATION SYMPTOMS 
PROMINENT SIGNS AND TOTAL DISABILITY AND 
SYMPTOMS HOUSE CONFINEMENT 
TOTAL DISABILITY TOTAL DISABILITY BUT 
PARTIAL DISABILITY NON-HOUSE CONFINEMENT 





PROGNOSIS TOTAL DISABILITY IRRE- 

ADJUSTMENT SPECTIVE OF HOUSE CON. 

EFFECTS PARTIAL DISABILITY 
SECTION II—DISEASES PROGNOSIS 

NAMES ADJUSTMENT 

INFORMATION EFFECTS 


SECTION III 


This section takes up the different mineral and vegetable poisons 
that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
following the swallowing of different poisons, the length of time 
house confinement exists, the duration of total disability and partial 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 


THE ADJUSTER’s MANvAL is invaluable to those settling Acci- 
dent and Health Claims. 


Price, In Flexible Binding, $6.00. 


Liberal discount on wholesale quantities 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 
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New York and Chicago, Thursday, January 14, 1926 








Earthquake Hazards and Insurance 
I INTRODUCTION 


By FREDERICK L. HorrMman, LL.D. 


Consulting Statistician, 


on a sound and substantial basis is a thorough knowledge of 
the extent and degree to which seismic shocks have been ex- 
perienced in the United States during the historic period of the coun- 
A wealth of useful 


for insurance 


pees to the development of earthquake insurance 


try’s settlement, or since its discovery in 1492. 
information exists on the subject, which, however, 
purposes in its present form is far from suitable for practical require- 
ments. After a shock of more or less seriousness to the locality or 
region concerned there is usually a strong demand for earthquake 
insurance protection, but the rates considered necessary are often 
prohibitive because of the concentration of the risks within a com- 
paratively small area, held to be liable to further shocks or earth 
movements as the case may be. Insurance companies have not in 
the past given the required time and thought to a really scientific 
study of the whole question, which is largely one of the earth’s 
physics or geodesy considered more or less outside of the field of 
insurance theory. 

Obviously and on general principles the whole United States must 
be considered as a field for earthquake insurance, for, in the light of 
much experience, no large section can be safely considered as not 
liable to earth movements at some time in the future. The risk is 
theoretically greater in sections which in the past have been subject 
to seismic shocks of more or less violence but this does not preclude 
earth movements at any time where the geological formations are fa- 
vorable to changes in the earth’s crust, which is not, and never can 
be, absolutely fixed and stable. The increasing settlement of the 


country and the growth of large cities, with their vast aggregates of 
immense buildings of tower-like construction and the development of 
a highly complicated network of water, fuel and lighting systems, 
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The Prudential Insurance Company of America 


enormously increase the damage possibilities in the event of a shock 
of more than ordinary severity. 

A further and considerably new danger is the extent to which 
building operations are now carried on over large areas consisting of 
made lands in cities along the seaboard or the great lakes and in- 
land waterways. The San Francisco disaster of 1906 emphasized 
the enormous additional fire risk. A further illustration is the fire 
danger caused by the Tokyo earthquake in 1923. As I have pointed 
out in connection with windstorm insurance the risk inherent in such 
contingencies affecting property should in all cases be combined with 
fire insurance and it is particularly advisable in the cases of seismic 
shocks, which in most cases involve more or less fire danger following 
the disturbance or destruction of water mains, or the crossing of 
electric wires carrying a powerful current of electrical energy. 

Much is made of earthquake regions in which shocks have been 
experienced in the past, while other regions of similar geological 
formation known or unknown are passed over. Yet we are far from 
having ascertained correctly the areas in this country which are most 
liable to future earthquake shocks, if, indeed, such a delineation of 
our more than three million square miles is, in the light of our present 
information of underlying rock structure, a practical possibility as 
far as earthquake considerations require. 

For these reasons the recent change by Congress in matters of 
earthquake observations on the part of the Government from the 
Weather Bureau to the Coast and Geodetic Survey must be consid- 
ered a decided advantage to all concerned. The general lines on 
which the Survey proceeds have been set forth in a pamphlet, 
‘Earthquake Investigations in the United States,”’ published by the 
Survey and obtainable from the Superintendent of Documents at a 
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FIRE AND CASUALTY EDUCATIONAL SECTION 


nominal price. It is an interesting and useful document which has 
been utilized to exceptional advantage in the preparation of these 
preliminary observations. 
The Survey divides the United States into four well-defined earth- 

quake regions, or respectively : 

1. Atlantic Coastal Plain and the Appalachian 

Mountain Region. 

2. The Mississippi Valley and Great Lakes Region. 

3. The Rocky Mountain Region. 

4. The Pacific Coast Region. 


Aside from these, non-continental regions are: 


I. Alaska. 
2. Philippine Islands. 


3. Hawaiian Islands. 


4. Porto Rico. 


All of which are subject to seismic shocks of more or less severity. 

For the purpose of a strictly scientific study of the subject, high- 
class seismographs are required, which in the past have usually 
been wanting even in the sections subject to major seismic damage. 
At the present time only a small number of really trustworthy instru- 
ments are available, so that the necessary control observations for 
the whole country are of the future rather than of the present time. 
Fortunately magnetic observatories serve a limited purpose and these 
aid in increasing the required amount of trustworthy observations. 
With regard to this matter it is stated in the publication referred to: 
“The most difficult part of earthquake observation is the operation 
of high-grade seismographs. It has been stated that seismographs 
have been operated at the magnetic observatories of the Coast and 
Geodetic Survey, and that the magnetic instruments have some 
features in common with seismographs. Accordingly, the routine 
of operating magnetic instruments at a fixed observatory with the 
necessary attention to details which such precise instruments require, 
gives the observers the qualifications needed to get the best results 
from high-grade seismographs. Another indication of the close 
relation between the two kinds of work is the fact that two magnetic 
observers have published articles of value to seismologists. It there- 
fore appears that the magnetic observatory can be converted into 
a first-class seismological station in every respect by the addition of 
suitable instruments and an assistant at each.” 

It is also pointed out in this connection that “the Coast and 
Geodetic Survey maintains tidal stations at numerous points along 
the coast with continuous record by automatic gauges. Reports are 
also received from similar stations operated by other Governments 
and institutions. These frequently record the great tidal waves 
which sweep across the seas after certain types of submarine earth- 
quakes.” 

Aside from the foregoing, the methods of the Survey in determin- 
ing changes in the coast line of the United States by triangulation 
and precise levels are of much practical value. Of further practical 
importance in this connection is the development of a personnel 
capable of correctly interpreting seismographs and accurately correlat- 
ing the information received from the various sources available to 
the Survey. In reference thereto it is stated that ‘“‘the Bureau in 
developing its activities has followed the principle of active coopera- 
tion. It accordingly feels that it is entitled to receive active and con- 
tinued cooperation of all organizations and individuals interested in 


seismological investigations.” 
In view of the foregoing, the conclusions advanced by the Survey 
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assume exceptional significance when it is stated that “‘it is now ac- 
cepted that certain former explanations of earthquakes are in error, 
One of these was that there exist in the interior of the earth great 
cavities due to the same processes which form the known caves, 
Rock and earth falls were believed to set up the disturbances which 
reached the surface as earthquakes. This idea was undoubtedly 
based on the fact of the lowering of the surface in certain earth- 
quakes. It is now known that a great landslide rarely causes any 
perceptible disturbance of the earth except in its immediate vicinity, 
Another theory was that all earthquakes are manifestations of vol- 
canic activity. Undoubtedly many can be explained in this way, 
but the vast majority of them, and, in fact, some of the greatest 
that have ever occurred, are in regions far from volcanoes. It js 
now accepted that the earthquake is a general phenomenon and the 
volcano is local. 

“Tt is also generally accepted that the vast majority of earthquakes 
are due to slipping along faults in the earth’s crust and are generally 
associated with the adjustment of long existing strains. Anyone who 
has seen a concrete block crushed in a testing machine has probably 
seen something resembling the most common cause of earthquakes. 
For some reason forces exist within the earth’s crust which put a 
great strain on certain parts of it. At times the strain becomes so 
great there is actually a break along the surface (known as a fault). 
The two parts may then slip along this surface, either horizontally 
or vertically, or both. Sometimes the stress accumulates without any 
motion at all until the breaking point is reached, then the slip comes 
suddenly and an earthquake occurs whose intensity varies with the 
amount of slip, the area affected, and probably the depth of the 
slip. The California earthquake and some of the Japanese earth- 
quakes are undoubtedly of this type. In such cases the slipping 
usually relieved the stress and there are no further dangerous quakes 
until the stresses have again approached a breaking point. This 
may require a long period of years, and for this reason the region 
of a great earthquake is expected to remain undisturbed for a long 
period. However, the fault remains and if the processes go on 
another earthquake is likely and provision should be made for it. 

‘Another type of major earthquake occurs under the sea, usually 
along the edges of the deep ocean troughs where the greatest known 
depths are found. Such a one is the Tuscarora Deep (5,440 
fathoms) off the coast of Japan, which is known to be associated 
with numerous Japanese earthquakes; the Planet Deep (5,352 
fathoms) east of Mindanao, P. I., the Nares Deep (4,662 fathoms) 
north of Porto Rico, and the Bartlett Deep (2,928 fathoms) north 
of Jamaica are all associated with known severe or major earth- 
quakes. The deep along the coast of Mexico and Central America 
(maximum deep 3,600 fathoms) recently discovered by the Coast 
and Geodetic Survey steamer Guide by means of the sonic sounding 
method is known to be the place of origin of several earthquakes. 
The association of earthquakes with these deeps has, of course, 
been proved by means of seismographs. The deeps themselves are 
probably the results of changes accompanied by earthquakes, and 
the earthquakes are probably indications that the process is still 
going on. It is an interesting fact that we can distinguish between 
vertical and horizontal slips at sea. Vertical slips are accompanied 
by tidal waves and horizontal slips are not.” 

I have given this explanation in full as being probably the most 
thorough utterance on the subject available at the present time and 
which could not be made to suffer the risk of abbreviation in full 
consideration of the weight of official opinion which lies back of it. 
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THE SPECTATOR 


FIRE AND CASUALTY EDUCATIONAL SECTION 


What the Fire Insurance Man Ought to Know About 
Building Construction 


By 


There is absolutely no mystery, and nothing 
very difficult to understand about building con- 
struction, at least from a fire insurance stand- 
point. We are not striving to become build- 
ers, architects or even struc.ural engineers ; we 
are just plain fire insurance men in the capacity 
of company officials, clerks, loss adjusters, ex- 
aminers, inspectors or underwriters, and all we 
want to know is how will a building stand up 
under a severe fire? What features of con- 
struction must we pay especial attention to in 
order to bring this about? We have had many 
costly fire experiences to give us this knowl- 
edge; furthermore, the Underwriters’ Labora- 
tories in Chicago, with their testing and ex- 
perimen‘al apparatus, furnish us with the data 
and statistics gained in tests similar to the 
severest fires known. It is not our business to 
ascertain whether a building is erected in com- 
pliance with the “safe carrying floor load ca- 
pacity per square foot,” as this is a building 
requirement’ and it is only when we find the 
premises stacked to the ceiling with mer- 
chandise or with the floors sagging or the walls 
cracked that we become alarmed. Again, it is 
not up to us to ascertain if the materials used 
are up to the standard such as the wood beams 
of the flooring or the proper mixture of the 
cement in the laying of the brick or even the 
quality of the brick themselves. These are the 
builders’ problems, but if we find that the 
wood beams are of green lumber and badly 
warped or that the cement is of such a poor 
quality as to be apt to crumble up if pressed 
in the palm of the hand, or that the bricks are 
pale and not well baked, 
features constitute poor construction and must 
Where the insurance 
engineer, inspector or expert really shines is 


of course, these 
be immediately reported. 


in his knowledge of the action of fires and his 
ability in criticizing 
forming owners or their builders and archi- 
structure. Un- 
underwriters and inspection 


building plans and_ in- 
tects how to erect a “fire safe” 
fortunately, some 
boards or bureaus isstie surveys which are so 
complex that only a man with many years of 
experience in the business can understand them. 
are extremely lengthy 
and highly technical and abounding in so many 
non-essentials that the essential features are 


Many of the reports 


either omitted or else “sandwiched in” so as to 
be easily cverlooked 
No underwriter can expect to be successful 
and have a good loss record unless he knows 
the essential feature 
With this in mind 


s of building construction, 
and remembering the good 


advice of the poet Ruskin, who said, “The 


greatest thing any living soul can do is to see 


Extracted from a lecture on Building Construction 
before the students in the Junior Course, Insuranc« 
Institute of America—Baltimore Insurance Society, 
January 4, 1926, 

* Ass’t. Secretary, Great American Insurance Co. 





CuHartes C. DominceE, Fire Underwriter- Engineer* 


something clearly and tell it plainly,” the fol- 
lowing brief construction features of the four 
important types of structures (as shown in 
the accompanying picture) are hereby enumer- 
ated. They should always be brought out 
plainly in an inspection report and weighed 
carefully by the underwriter before passing 
the line. 

FRAME OR COMBUSTIBLE CONSTRUCTION 
Fire stops in side walls? Roof space com- 
munications continuous ? 

Balloon or braced frame? 
Wood or asbestos shingle roofs? 


Kind of division walls? 

Are buildings detached or in mass construc- 
tion? 
Brick oR OrpINARY NOoN-FIREPROOF CON- 

STRUCTION 

Thickness of exterior walls? 
wood floors? 

Any protection to brick division walls? 

Are the side walls furred with lath and 
plaster or are they solid plaster finish? 

What is the construction of the shafts to 
floor openings? 

What kind of doors are at the openings to 
the shafts? 


Thickness of 


DBULDING CONSTRUCTION 











FRAME 


OR COMBUSTIBLE CONSTRUCTION \OR.ORDINARY NON-FIREPROOF CONSTRUCTION 





PERLE 


OR. SLOW-BURNING COMSTRUCTION 


Tor Lec ture Course 
C.C.DOMINGE 





BRICK. 





F LREPROOF 


OR, FIRE RESISTIVE CONSTRUCTION 








FIRE 


How are the window openings protected? 

Mitt or Stow BurNInG ConstTRUCTION 

Thickness of walls? 

Thickness of floors, girders and posts? 
Roof ? 

Width of bays? 
features ? 

Are floor openings in towers? Kind and 
protection? 

Window protection? 


Explain  self-releasing 


FIREPROOF OR Fire RESISTIVE CONSTRUCTION 
Steel frame or reinforced concrete type? 
Kind of shafts and protection to shafts? 
How is the steel and ironwork protected? 
How are the exterior openings protected? 
Explain extent of wood trim and finish? 
Are the floors scuppered? 

The foregoing pertains only to the construc- 
tion ard you are merely reminded that it is 
not the intent of this article to bring out the 
other essential items, public and private fire 
protection, skidding of stock, occupancy sal- 
vage ability or distribution of values and ex- 
posures. 


Investigators’ and Adjusters’ Hand Book 

The first edition of the Investigators’ and 
Adjusters’ Hand Book, by Fred H. Rees, 
LL.M., was so well received by those interested 
in the investigation and adjustment of claims 
that it has now gone out of print. Mr. Rees 
is preparing a new edition of this valuable 
text book on automobile, team, general liability, 
workmen’s compensation, burglary and theft 
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insurance adjustments which it is expected will 
be ready for publication early in the current 
year. This book is compiled by Mr. Rees, 
who is a well-known legal expert on the law 
of automobile, general liability and work- 
men’s compensation insurance and has had an 
exceptional training in those lines covering a 
number of years and is attorney of record for 
a well-known casualty company. 

Casualty insurance claim investigating and 
adjusting requires on the part of persons en- 
gaged in it a clear understanding of the prin- 
ciples upon which casualty insurance is 
founded and of the divisions of the insurance 
companies’ working forces that are necessary 
to carry on the business in all its branches, 
Such information is given in the Investigators’ 
and Adjusters’ Hand Book which not only ad- 
vises the investigators and adjusters for cas- 
ualty insurance companies how to perform 
their duties, but also explains the reasons that 
make the doing of certain things necessary. 
The new edition of Investigators’ and Ad- 
justers’ Hand Book will be thoroughly revised 
and brought up to date and will doubtless be 
as widely appreciated as was the first edition. 


IMPORTANT SUBROGATION CASE 


Insurance Companies Lose in Attempt to 
Recover for Sprinkler Loss Caused 
by Alleged Negligence 


The following decision rendered in Brook- 
lyn by Justice Crain in the case of Clough 
versus the Bush Terminal Buildings Company 
and Ano., is quoted below as being of wide in- 
terest and importance to fire insurance com- 
panies. The decision was rendered early in 
September, 1925: 


This is a motion by defendant Bush Terminal 
Buildings Company for an order dismissing the com- 
plaint herein on the alleged ground that plaintiff has 
not legal capacity to sue by reason of the alleged fact 
that the assignment to the plaintiff, as set forth in 
paragraph designated ‘‘tenth’ of the complaint, is 
alleged to havee failed to vesti in the plaintiff any 
cause of action against defendants or either of them 
for the alleged reason that under the doctrine of sub- 
rogation the plaintiff’s assignor was divested of any 
such cause of action. The action was brought to 
recover the sum of $54,454.13 awainst the defendants 
for the alleged negligence of the defendants. The 
plaintiff’s assignor, one Simon D. Levy, became on 
January 1, 1919, the lessee of a part of the loft on 
the eighth floor of a building owned by the defendant 
Bush Terminal Buildings Company known as Bush 
Terminal Building No. 10, at Nos. 872-890 Third 
avenue, in the Borough of Brooklyn. His term was 
for three years beginning February 1, 1919. The 
premises were at the time equipped with a system of 
pipes conducting water designed to sprinkle said prem- 
ises with water in the evént of fire and commonly 
known as a “sprinkler system,” and connected with 
and forming a part of such system were alarms or 
gongs designed for the purpose of ringing in the 
event of the flow of water from such sprinkler sys- 
tem, thereby apprising the watchman and other em- 
ployees of the Bush Terminal Buildings Company of 
the existence of a fire and of the fact that water was 
flowing from such sprinkler system, and facilitating; 
the stopping of the flow of water from such sprinkler 
system at the earliest practicable moment and _ pre- 
venting unnecessary damage by water to the prop- 
erty of the tenant. It appears that during the night 
of November 29, 1919, in the absence of Levy, plain- 
tiffs assignor, and his servants from the premises, 
a fire occurred. Water began to flow from the sprink- 
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ler system, but the alarms and gongs did not ring. 
They are said to have completely failed to operate. 
It is said that in consequence no one was apprised 
of the flow of water and it continued in flow long 
after the fire was extinguished, and that im con- 
sequence of such unnecessary flow a large stock of 
clothing and materials, the property of Levy, was 
damaged and destroyed. It is said that the system 
of gongs and alarms was out of repair, and that this 
was attributable to the negligence of the defendants 
and that they are responsible for the loss and answer- 
able in damages, and hence this action. Before the 
commencement of the action, by written) instrument 
Levy purported to assign his alleged said claim to 
plaintiff. It is asserted on information and_ belief 
in the affidavit of R. G. Simonds, the vice-president 
of the defendant Bush Termnal Buildings Company, 
used in support of this motion, that on December 
10, 1919, Levy, having prior to November 29, 1919, 
insured the clothing and materials in question against 
loss by fire in certain insurance companies named 
in such affidavit, entered into an agreement with such 
companies for the purpose of arriving at an adjust- 
ment of the loss to his stock, and thar the companies 
agreed that the entire stock affected by the fire was 
to be completed by Levy, plaintiff’s assignor, and any 
necessary parts which by reason of fire or water 
damages were unusable were to he furnished by him. 
That the assured was to charge for the work of com- 
pletion an amount not exceeding the entire cost of 
operation less such amount as was already embraced 
in the scheduled value given by the assured, the cost 
of substitution, of any of the parts which were un- 
usable to be a proper charge against the loss. Upon 
satisfactory completion of any substantial part of the 
garments affected by the fire, these garments were 
to be turned over to the Underwriters Salvage Com- 
pany, to be sold for account of the loss. The work 
of completion of the garments was to be made under 
the joint supervision of plaintiff’s assignor, said Levy, 
and the Underwriters Salvage Company or its repre- 
sentatives, on behalf of the named insurance com- 
panies involved. That thereafter and pursuant to such 
agreement the insurance companies paid to Levy, 
plaintiff's assignor, in settlement of his said claim the 
sum arrived at in such adjustment. It is claimed that 
thereby such insurance companies become subrogated 
to any right or cause of action of plaintiff’s assignor, 
and that such assignor was divested of any right or 
cause of action prior to his alleged assignment of the 
same to the plaintiff and prior to the commencement 
of this action. Therefore, it is said, plaintiff has no 
cause of action against the defendants herein. In 
reply it is stated in an affidavit filed by plaintiffs 
attorneys that the assignment to plaintiff was made at 
the request of the insurance companies involved, and 
that the action is being prosecuted in their behalf by 
the plaintiff. That it was the intention of the insur- 
ance companies to fully vest the entire cause of action 
in the present plaintiff, and it is urged that this was 
accomplished by the written assignment under which 
the plaintiff sues. The motion to dismiss is granted, 
with $10 costs, with leave to plaintiff to amend with- 
in twenty days from the service of a copy of the order 
to be entered on the decision of this motion, together 
with notice of entry of same on plaintiff’s attorney. 
There is nothing in the complaint to indicate that 
plaintiff’s assignor had effected insurance, or, if so, in 
what companies, or that the loss had been adjusted 
as between him and such companies, or that the insur- 
ance companies were apprised of the assignment to 
plaintiff or assented to it or that they intended to vest 
plaintiff with such rights of action as they had. 


INTERESTING SUPPLEMENT 


The Spectator’s Special Number Relative 
to Agency Organizations in the 
Business 


THe Spectator has gotten out an interesting 
edition covering the various organizations in 
the insurance business. Information is printed 
about the types of organizations with the work 
they do, and many other important aspects of 
these associations. The isstie also contains a 


THE SPECTATOR 





FIRE AND CASUALTY EDUCATIONAL SECTION 


Insurance and the Government 


By WiixtAM C. Sprout 
Former Governor of Pennsylvania, Director, Independence Companies 


The relation of the government to the in- 
surance business is really a matter of large 
public concern and cannot be altered mate- 
rially without affecting the welfare of most 
of our citizens. 

In the earliest days, insurance was not sub- 
ject to special legislation, but from 1807, when 
Massachusetts passed a law requiring special 
accounting on the part of the insurance com- 
panies, and 1820, when the same State placed 
a limitation upon a company’s writing capac- 
ity, there has been an increasing tendency on 
the part of law-makers to concern themselves 
with insurance affairs. This, indeed, is not 
unnatural because the business has become a 
quasi-public institution. Directly or indirectly, 
it concerns the affairs of all individuals, the 
security of property, the integrity of credits 
and the sanctity of many forms of contractual 
relations. Its direct policyholders number 
many millions of people and its aggregate 
writings are high in the billions of dollars. 
From every standpoint it must be recognized 
as one of our most gigantic instiutions—one 
which is a vital part of the life of the com- 
munity, Commonwealth and _ nation. 

Having been a public officer for many years, 
first as State senator and later as governor of 
Pennsylvania I find it natural to take the 
official point of view, but, being at the present 
time a director in indemnity, fire and life in- 
surance companies, I can appreciate also some- 
thing of the company angle. Furthermore, as 
a policyholder I class as one of the great 
American public for whose protection both 
public officials and insurance companies are 
supposed to exist. 

Endeavoring thus to take a comprehensive 
view, I am convinced that underwriting is a 
public business in a larger sense than applies 
to most other forms of activity and that it 
is perfectly appropriate that its fair relation- 
ships should be enacted into law and _ super- 
vised by proper authorities. Nevertheless, the 
volume of insurance laws enacted and insur- 
ance bills introduced far exceeds any recog- 
nizable needs. Each year sees the introduc- 
tion of measures that would be disastrous in 
their effect should they become law. In spite 
of such mistaken activity at various points, I 
believe that there is a real improvement in the 
relations between Commonwealths and insur- 
ance companies and that this is due to three 
reasons : 

First, there is a different attitude on the 
part of the companies. Insurance executives 
as a whole compare very favorably with those 
in any other line of business, but there for- 
merly was a disposition to regard their opera- 
tions as an exclusive affair of their officials 








number of pictures of presidents and other of- 
ficers of these organizations. The edition is 
in the form of a supplement and consists of 
eighty-four pages.—The Eastern Underwriter. 
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and stockholders, and to be impatient at what 
they regarded as unwarranted interference on 
the part of the government. I believe that 
now they generally recognize that Common- 
wealths may have a perfectly proper interest 
in insurance matters which need not take the 
form of interference with legitimate company 
activities. 

The second reason for improved relations is 
found in a better understanding by the States. 
This, in turn, is due to the existence of a 
higher type of officials. Formerly, State offices, 
including insurance commissionerships, were 
regarded as political spoils, to be bestowed as 
rewards for political service. It is easy to 
see that a man coming from some entirely 
different occupation, into what he considered 
to be a mere sinecure, could have no fitness 
to deal with the highly technical subject of in- 
But the old type of official is not 
I re- 


surance. 
as much in evidence as he used to be. 
member the impression that was created when, 
as governor, I appointed Thomas B. Donald- 
son Insurance Commissioner in Pennsylvania. 
Mr. Donaldson’s acquaintance with insurance 
matters and his manifest fitness for the post 
seemed to strike many people as unusual rea- 
sons for making the appointment. 

Because insurance companies operate under 
State instead of Federal control, it is obvious 
that the one State official who is charged with 
the very great responsibility of exercising such 
control should be a man of high type and 
special training. In dealing with affairs of 
such magnitude the spoilsman can have no 
place. 

The third reason is to be found in a better 
understanding of insurance by the general pub- 
lic. The average citizen is no longer willing 
to stand for bad methods of underwriting or 
of supervision. Insurance in its various forms 
is a part of his constant thought. It affects 
all his plans and, while he may not be able 
to go deeply into its more technical side, he is 
coming to understand its principles. He insists 
that his interests must be safeguarded, but he 
is unwilling that they be made the subject of 
political tinkering and wire-pulling. 

Undoubtedly there has been, and still is, 
considerable legislative activity of this kind. 
A familiar type of politician will invarably 
put what he believes to be his own interests be- 
fore those of the public in dealing with pub- 
lic questions. I call to mind one case where- 
in a State senator was persuaded by such a 
politician to introduce a bill to regulate cer- 
tain public utilities. He did so in good faith 
and then saw the schemer jockey the bill in 
and out of committees to suit his ulterior pur- 
poses. Finally, realizing that he had been used 
as a tool, the senator succeeded in having the 
bill reported out of committee and passed to 
the dismay of its ostensible backer. Cases of 
this kind are not unknown with regard to in- 














































THE SPECTATOR 


iY 


Thursday ‘ 


FIRE AND CASUALTY EDUCATIONAL SECTION 


surance matters, but siill more frequent are 
those of legislators who wish to attract atten- 
tion to themselves and gain a reputation for 
courage by attacking the quite imaginary “n- 
surance trust.” 

In so doing, men who have the haziest con- 
ception of the complicated operation of a highly 
technical business do not hesitate to draft meas- 
ures that make arbitrary requirements for un- 
derwriters. Without realizing that rate-mak- 
ing needs to be a scientific process, taking into 
account many conditions which they have had 
no time to study, they seek to impose their 
own ideas in a way that would demoralize the 
business. 

Perhaps, however, taxation is their favorite 
field of operation. Insurance companies are 
supposed to be vast reservoirs of mysterious 
wealth which can be drawn upon 
legislative fancy, including many that are re- 
mote from any connection with the insurance 
business. However, as the public comes to 
realize that every unjust expense added to the 
necessary costs of underwriting must become 
a part of the premium rate and be borne by 
the policyholders, which is to say, by the pu- 
lic, it will become increasingly difficult for 
such measures to be enacted into law. 


at every 


I feel that the companies may, with advan- 
tage to all concerned, make their story known 
to the public, from whom their support must 
come. Perhaps the general progress of the 
insurance business may be compared with that 
of railroading, which was at one time regarded 
by the railroad magnates as rather a private 
business and later became the subject of wide- 
spread and destructive attacks in all paris of 
the country, but of late years seems to be 
coming back into a better popular understand- 
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ing and a_ standardized and _ systematized 
method of operation, to the very great benefit 
of all concerned, 

The business of insurance should be encour- 
aged and supported in every reasonable way. 
It is one of the most beneficent influences in 
the country and it certainly stabilizes the na- 
tion’s business. Insurance tends to prevent the 
extremes both of inflation and depression, is 
a great influence for developsng the country by 
creating stores of capital for legitimate enter- 
prises, and has a psychological value to the 
public itself that is hard to estimate. By pro- 
viding against misfortune it relieves the mind 
from anxiety, while, particularly in regard to 
life insurance, it is one of the greatest pro- 
moters of personal thrift. Thus the State has 
every reason for seeking to encourage this 
great force, while restraining it from any ten- 
dency to abuse its powers.—Human Relations, 
fublished by the Independence Companies. 


Kansas Agents Establish School 
Kansas City, Kan., January 9.—For the 
time in Kansas City a fire 
school will be established for agents, salesmen, 
insurance employees and all persons connected 
with the fire insurance business. 

Already enrollment has been brisk, although 
the initial session of the school will be Jan- 
uary 12, promising success to the venture. The 
course will comprise a series of twelve lec- 
tures, one each week, to be given by nationally 
These lectures will cover 
the field thoroughly, from a history of fire 
insurance, the making of rates, fire protection 
and prevention, to sales problems and insur- 


first insurance 


known speakers. 


ance ethics. 

The project is being sponsored by the In- 
surance Agents Association of Kansas City 
and all sessions will be held at the assembly 
room of the Underwriters Fire Patrol, toro 
Cherry street. Arrangements are in charge of 
Wilbur F. Maring, Jr., secretary of the asso- 
ciation. 

“It is believed that this school will be of 
much benefit to the agents of Kansas City 
and their employees,” Mr. Maring said, “be- 
cause it will bring to Kansas City men promi 
nent in the insurance profession from al! 
of the country. It will serve to furnish new 
members. Especially valuab'e 
to the younger members of insurance organiz 


parts 


ideas for our 
tions, this course will give them a be ter bacl:- 
rround upon which to build for the future.” 


Ohio Farmers Meeting 
The Chio Insurance Co. will hoid 
at LeRoy, 
The Ohio 


agents of the company will meet for their 


Farmers 
seventy-seventh annual meeting 


( 


hio, on Wednesday, January 20. 


thirty-fifth annual meeting on the preceding | 
day. A large attendance is expected. i = 

The features of the meetings will be ad.” 
dresses by Col. Leonard P. Ayres, noted a» i 
thority on business conditions, and Judge Harry 7 
L. Conn, Superintendent of the Ohio Insurange ” 
Department. ‘ 

Col. Ayres is a personal friend of W. F, | 
Kyle, director of the Ohio Farmers Insurance | 
Co., and both are officers of the Cleveland = 
Trust Co. of Cleveland. 


U. S. National Life and Casualty Gets 
Three Group Disability Policies In- 
volving Weekly Indemnity of 

Over $10,000 
The United States National Life and Cas- 
ualty Company, of Chicago, has just placed 
three group disability policies involving a 
weekly indemnity of over $10,000 on the em- 
ployees of the following plants: Meyercord 
Company, Chicago; Giddings & Lewis 
Machine Tool Company, Fond du Lac, Wis, 7 
and Brennan Packing Company, Chicago. 
Claims arising under the group policies are 
handled and paid directly by the labor manager 
or superintendent of the particular plant. 
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“‘Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A.H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital $1,000,000 


Surplus to Policy 


Holders 1,752,290 


4,543,938 














Has paid losses for 
over 50 years 


J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manage r 
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